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2ND HALF OPENS STRONG 


July Production 
Holds as Sales 
Swing Upward 


Sparks 


Bethlehem Shuffle at Buffalo 
Motor Steel Demand 
Houde Diversifies 
Eying Airways 
me 


By 


Chris Sinsabaugh 


T= PARTICULAR Paul Pry 
tried his hand at a new style 
of pre-viewing this week. He was 
one of 50 or 60 newspaper men 
from the leading dailies and ma- 
gazines who shuffled, off to Buf- 
falo for an inspection of the new 
continuous strip-sheet mill of the 
Bethlehem Steel Co. at Lacka- 
wanna, N. Y., one of the environs 
of Buffalo. Led by none other 
than Charles M. Schwab himself, 
the Peeping Toms of the press 
discovered there is more meaning 
in the word “shuffling” than be- 
ing part of the title of a popular 
song, for before the end of the 
four-hour preview every one of 
us was shuffling instead of walk- 
ing. 
+ aa * 

THIS NEW plant at Lacka- 
wanna, which cost $20,000,000 and 
which covers an area of about 22 
acres, gives Bethlehem a front- 
row seat among the suppliers of 
the steel needs of the motor car 
industry. Indeed, President E. G. 
Grace credits the automobile with 
being responsible for a consider- 
able increase in the production 
of flat-rolled products, which 
jumped from 1,358,000 tons of 
sheets in 1911 to 7,823,000 tons of 
strip and sheets in 1935. With the 
new plant Bethlehem now can 
furnish its automobile manufac- 
turing customers not alone any- 
thing in the way of hot or cold 
rolled strips for chassis require- 
ments, but also can meet body 
needs with sheets up to the largest 
commercial sizes. 

* * * 


NOW BETHLEHEM covers all 
points of the compass in the au- 
tomobile picture by being able to 
furnish complete supplies for 
every grade of body sheets, as 
well as such things as steel for 
engine parts, engine castings, 
gears, axles and frames demanded 
for the chassis. As of today, Beth- 
lehem numbers among its auto- 
mobile customers every factory in 
the industry, which explains why 
W. B. Topping, general manager 
of western sales and located in 
Detroit, has three telephones on 
his desk. 

* * * 

NEVER BEFORE have I par- 
ticipated in any kind of a preview 
that was better organized and 
handled than the Bethlehem one. 
A special train from New York 
brought the newspaper men to the 
very door steps of the plant. Be- 
fore we hit the new mill we rode 
around for about 10 miles through 
the old plants on an observation 
train, made up of flat cars, with 
seats and canopy top, which took 
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Bethlehem Adds 
New Sheet Mill 
To Meet Demand 


LACKAWANNA, — Re- 
vival of American enterprise and 
initiative is the keynote of a 
sound healthy economic condition, 
according to E. G. Grace, presi- 
dent of Bethlehem Steel Corp. in 
his remarks at the formal open- 
ing of Bethlehem’s new $20,000,000 
continous strip-sheet mill here to- 
day. 

“This is what might be called,” 
he said, “an approach to a final 
step in a program started about 
30 years ago to convert the Beth- 
lehem Steel Co. from its original 
set-up as an ordnance company to 
a completely rounded out steel 
company manufacturing’ every 
commercial steel product. 

“Now while this mill's signifi- 
cance to Bethlehem is very great 
in affording new opportunities for 
stabilizing our production, open- 
ing up new markets and provid- 
ing employment to our workers, 
it is, furthermore, impressively 
significant as an example of how 
the investment of capital in one 
constructive activity benefits all 
members of the community. 

“It is significant that, with the 
opening of the new strip mill, em- 
ployment at the Lackawanna 
plant totals 2,000 more men than 
the high average payroll force 
employed here in 1929.” 

The formal opening of the mill 
was attended by 60 editors of 
leading newspapers and maga- 
zines from various sections of the 


(Continued on page 4, Col. 3) 


Fisher Starts 
Production at 


Grand Rapids 


GRAND RAPIDS, Mich.—Pro- 
duction of small body dies is be- 
ing started at the Grand Rapids 
Stamping Division plant of Gen- 
eral Motors. Del S. Harder, man- 
ager of the new Fisher Body unit. 
announced today. 

A large enough crew of die- 
makers has been assembled to 
begin operations on a _ limited 
scale with the equipment now in 
place, Harder states, though in- 
stallation of some of the giant 
planers and profiling machines 
that will fashion solid blocks of 
metal weighing as much as 70 
tons into dies for the one-piece 
seamless steel roof of the Fisher 
“turret top” bodies is not entirely 
completed. 

It is the intention of Fisher 
Body officials to expand opera- 
tions in this department slowly, 
since accurate tooling and finish- 
ing of the dies is essential in 
drawing sheet steel panels that 
are perfectly smooth and even. 

Coincidentally, it was learned 
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Motor Steel Need Grows 


= 





AUTOMOTIVE DEMAND for steel sheets was largely responsible 
for the construction of the new continuous rolling mill at Lacka- 
wanna, N. Y., E. G. Grace, president of the Bethlehem Steel Co., said 
at the opening ceremonies this week of the new $20,000,000 plant. 
Bethlehem is now in a position to supply body, as well as chassis, 


steel, for the automobile industry. 


Grace (right) is shown with 


Charles M. Schwab, chairman of the Bethlehem board, at the cere- 


monies, Tuesday. 


Compulsory Inspection 


Is Started in Chicago 


By MEL ADAMS 


CHICAGO.—Compulsory inspec- 
tion of Chicago-owned motor ve- 
hicles became a reality this week 
when 18 safety lanes began oper- 
ation throughout the city Wed- 
nesday. Cars were lined up for a 
half mile in the vicinity of some 
of the lanes. 

Dramatics preceded the inaugu- 
ration of the lanes, the occasion 
being an open air celebration 
Tuesday night around the band 
shell in Grant Park. Part of the 


The Top Ten 


Passenger Cars 


First Ten in Registrations 
as Reported in ADN Today. 
1936 1935 
Pos. Make Pos. 
1—425,351 Chev. 246,110— 2 
2—335,250 Ford 405,195— 1 
8—206,001 Plym. 172,794— 3 
4—103,752 Dodge 78,230— 4 
5— 87,186 Olds. 64,019— 5 
6— 72,312 Pont. 60,146— 6 
J— 65,826 Buick 27,318— 8 
8— 44,463 Huds.* 32,592— 7 
9— 28,277 Stude. 17,110—10 
10— 24,712 Chrys. 19,274— 9 
*Includes Terraplane. 
Total All Makes 
1,483,662 1,181,576 


See Total Registrations to Date, 1936- 
1935, pages 14 and 15, this issue. 


proceedings were broadcast over 

a nation-wide NBC hookup. City 

officials including Mayor E. J. 
(Continued on page 3, Col. 3) 


Chevrolet June 
Output Passes 
All- time High 


DETROIT. Production by 
Chevrolet’s ten assembly plants 
in the United States, supplying 
the domestic market, set a new 
all-time record for a_ single 
month’s output with a total of 
128,450 units in June, says a com- 
pany announcement. World pro- 
duction for June, including 9,546 
units shipped from the United 
States for assembly overseas, and 
6,027 units built in Canada, was 
144,023. 

June’s record-breaking output 
raised the total for the second 
quarter of the year to 423,657 
units, resulting in a record of 
752,541 for the first half of 1936, 
and a grand’ «total: ‘af; 1,045,529 
units since Cet. ‘1,: ; witen pfodue- 
tion of the 1936 riodels began. 

Chevrolet’s production | for , the 
first half of the year ‘répregents 
a gain of 200,987 unite over ihe 
corresponding period of last year, 
while the June total was 21,723 
over the same month of 1935. 


$6 Per Year, 10c Per Copy 


As Better Influence 
Than Expected 


By BILL CALLAHAN 


DETROIT.—Breaking into the 
second half of 1936, July sales 
trends are reported upward 
rather than downward as had 
been generally anticipated. This 
development, coupled with low in- 
ventories of new cars and back 
orders still cramming the books, 
will result in sustaining produc- 
tion during the current month at 
levels which will compare well 
with May and June. At the pres- 
ent time it would seem logical to 
place the July total at between 
360,000 and 400,000 units. June 
production is estimated at 450,000 
units. 

Effects of bonus payments, 
which had been discounted early 
in June, are now being felt and 
from many sections come reports 
of increased buying from this 
source alone. It is expected that 
this buying will become more 
widespread as additional cash is 
placed in circulation, with in- 
creased buying anticipated from 
those who will benefit from the 
spending now being done by the 
direct recipients of the bonus 
bonds. 

In the lower price brackets, 
Ford has resumed a five-day 
week with production holding at 


(Continued on Page 12, Col. 4) 


Sharlock Named 
Vice-President of 
Bendix Products 


SOUTH BEND, Ind.— Herbert 
L. Sharlock was elected vice- 
president of Bendix Products 
Corp., according to an announce- 
ment Thursday 
by Vincent Ben- 
dix, president. 
Sharlock’s offi- 
cial title will be 
vice - president, 
director of pub- 
licity of the 
Bendix Products 
Corp. 

Sharlock has 
been associated 
with Vincent 
Bendixand Ben- WL. Sharlock 
dix enterprises 
for many years. He has been 
active in publicity work of 
many kinds. Practically every 
exhibit of Bendix products at the 


annual: gutomdbiie: shows in New 


York and ‘Chicago; at: automotive, 
aeronautical and marine exhibi- 
tions att@ cenyentions everywhere 
| have béen under his direction. One 
of the most unusual exhibits pre- 
pared under his direction was that 
in the Ford Bldg. at the Chicago 
Century of Progress. 
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May Passenger Car Registrations, 392,750 Units 


Exceeded Only by °26, °29; | 
Trucks at New 


©o&— 


DETROIT.—New passenger car 
registrations in the United States 
during May totaled 392,750 units, 
R. L. Polk & Co. announced to- 
day. This total has only twice 
been exceeded in that month, in 
1926 and 1929. 

The month’s total is 1.12 per 
cent less than 397,190 new cars 
registered in April, and is 33.95 
per cent ahead of May, 1935, 
when the sales were 293,199. To- 
tal for the first five months of 
the year is 1,483,662, as compared 
with 1,181,576 in the same period 
last year. 

Truck and commercial car reg- 
istrations continue the all-time 
record pace of earlier months. 
The registrations for May were 
62,183 units, a decrease of 4.28 
per cent from the 64,961 total in 
April, but an all-time peak for 
the month. In May, 1935, the 
figure was 47,968 units, giving 
May, 1936, an increase of 29.63 per 
cent. Total commercial vehicle 
registrations for the first five 
months were 263,635 units, as com- 
pared with 205,820 in the same 
1935 period. No other similar pe- 
riod comes near the 1936 rate of 
sales, the largest previous first 
five months having been in 1929 
with a total of 218,078. 


Soldiers’ Bonus Lifts 
Sales in Detroit Area 


DETROIT.—The effects of the 
soldiers’ bonus are already being 
felt in the automotive industry 
and will be felt for some time to 
come, in the opinion of T. H. 
Walker, general sales manager of 
the Aaron DeRoy Motor Car Co. 
distributors here for Hudson and 
Terraplane cars. 





Month High 


their bonus are conserving it and | 
are spending the money wisely,” | 
said Walker. “We have noticed | 
particularly an increase in the} 
sale of used cars to these veterans 
and they have showed marked | 
judgment in the type of cars they 
are buying. Sales of used cars for 
the month are more than 50 per 
cent of what they were a year 
ago at this time. 

“Throughout the state generally 
there has been a marked increase 
in the sale of both new and used 
cars, not merely on the part of 
veterans, but by others, showing 
that some of the money that the 
bonus has put in circulation has 
been used to pay outstanding ob- 
ligations, and that a part of this 
money is being expended in the 
purchase of automobiles.” 


Former Buick Engineer 


Gets N. Y. City Post 


DETROIT.—Appointment of L. 
G. Kurtz, former general superin- 
tendent of the Buick Motor Co., 
as deputy commissioner in his de- 
partment was announced this 
week by Sanitation Commissioner 
William F. Carey. | 

Kurtz will be responsible for 
the rehabilitation of the 3,000) 
pieces of mechanical apparatus 
the department owns, 

Kurtz was in the employ of 
Buick for 21 years when he quit 
to accept the city post here. In| 
his commercial position he had 
charge of all phases of the manu- 





“Veterans who have received facturing of motor vehicles. 


New Japanese Auto Law 


| 
| 


Differs from First Draft 


DETROIT.—Japan’s new auto- 
mobile business law, explained in 
the Wall Street Journal by Bur- 
ton Crane, has one important dif- 
ference from the draft law which 


created such a stir last year. In- | 


stead of forcing foreign automo- 
bile companies assembling there 
to sell control to Japanese sub- 


in business on the same scale as 
on Aug. 9, 1935, when the govern- 
ment announced its plan to create 
a national motor industry. 
Purpose of the act is to retain 
all the advantages to be derived 
from the Ford and General Motors 
plants there but to make sure 
that all growth of the market 
will go to Japanese competitors. 
The law 
Wall Street Journal as follows: 


Automobile assembling and 


manufacture of principle parts | 
shall be permitted on license but | 


no license is necessary for a com- 


pany unable to manufacture more | 


than a certain number of cars. 
(This number is to be fixed later 
in the regulations implementing 
the law. It is understood that the 
limit will be 5,000 or 6,000 cars a 
year.) 


Companies able to obtain li- 

censes shall be 
companies which have a majority 
of their shares or rights vested in 
Japanese subjects or Japanese 
judicial persons. 


Companies which obtain li- 


censes shall he exempted from. 


income taxes’ and business: profits 


taxes during tHeir« first. five, years: 


of existence. 

4. When such :a@ “company: -im- 
ports apparatus,.’machines -and 

materials necessary for the indus- 

try and obtains government per- 

mission, it shall be exempted from 

import duties. 


jects, it allows them to continue | ‘° 


is summarized by the)! 
| government announced 


| government hopes to expand the| 
joint-stock | 300,000 in the next 10 years. 
|}censes to concerns which are not 


|ican concerns will be competing 





™@ Such a company may float de- 
o bentures to a total in excess | 
of the maximum set in the Com- 
mercial Code. (This limit is the 
paid capitalization of company.) 
When the government recog- 
nizes that imports of automo- 
biles or parts threaten to menace 
consolidation of the automo- | 
bile manufacturing industry in| 
Japan, it may restrict such im- 
ports or impose a maximum tariff 
of 50 per cent upon them. 
“7 Government is authorized to} 
é issue instructions to licensed | 
companies concerning supervision | 
and military affairs. 
Any company which com- 
menced automobile manufac- 
turing before Aug. 9, 1935, when | 
its new 
policy, may continue to do so on} 
the scale of its operations on or} 
before that date. | 
At the end of last year there | 
were about 130,000 automobiles in | 
Japan. Annual output in the coun- 
try is about 32,000 units, with} 
Ford and General Motors dividing | 
about 30,000 between them at as- | 
sembly plants in Yokohama and} 
Osaka, respectively. The Japanese 


number of cars in the country to 


Since the new law forbids li- 


Japanese-controlled, the two Amer- 


against Japanese concerns which 
are able to import machinery and 
parts without paying duty which 
averages: adout 28 per cent. 
There has béert s6.far no official 
clarification ‘ot whether the law 
will.,.prevent .#ord and General 





| Motors: from* manufacturing here 


for thé China and other nearby 
markets without sacrificing a cor- 
responding share of their sales in 
Japan. 


| by 





A GROUP OF 56 DEALERS and salesmen from Minneapolis, Mankato, and neighboring Minnesota 
towns were the guests of the De Soto division of the Chrysler Corp. for a two-day program of sales 
meetings and factory inspection tours. A mass driveaway of new cars concluded the Detroit visit. 
L. F. Johnson, direct dealer in Minneapolis, is shown shaking hands with L. G. Peed, De Soto vice- 
president, prior to the driveaway, while R. M. Rowland, De Soto’s assistant general sales manager, bids 
goodbye to Carl Wauge, direct dealer from Sioux City, Ia., who accompanied the Minnesota delegation. 


AAA Officials Participate 
As Mexican Highway Opens 


WASHINGTON—The new high- 
way to Mexico City, formally 
opened July 1, marks a tremen- 
dous forward stride in the de- 
velopment of highways for motor 
travel on the western hemisphere, 
the American Automobile Assn. 
declared. 


Thos. P. Henry, Detroit, presi- 
dent of the AAA and Russell E 
Singer, general manager, were 
among the many notables invited 
the Mexican government to 
participate in the ceremonies 
marking official inauguration of 
the new road linking Mexico City 
with the highway systems of the 
U. S. Henry and Singer took part 
in the proceedings as representa- 
tives of the AAA’s 750 affiliated 
clubs’ throughout the nation 
which have for many years taken 
an active interest in promoting 
the highway. 

A great increase in tourist busi- 
ness between the U. S. and Mexico 
inevitably will result from com- 
pletion of this new international 
route, Henry predicted. 

“Visitors from the U. S. will be 
drawn by the thousands to Mexico 
for business, for recreation and 


| for enjoyment of the centuries-old 


landmarks with their rich his- 
torical interest,” he declared, 
“The Pan American Highway to 
which the new Mexican artery is 
the key, has been a cherished 
dream of statesmen, engineer” 


and road builders for many, many 


| 





years. The dream took shape in 
blue prints and the blue prints 
have now been translated into one 
of the outstanding pieces of road 
building in the history of the 
world.” 


‘Delco-Remy Parts 


Are Counterfeited 


ANDERSON, Ind. The Delco- 
Remy Corp., manufacturer of au- 
tomotive ignition equipment has 
sent out a letter to 
to the members of the Electrical 
Equipment Manufacturers Assn., 
and to the better business bureaus 
of the country informing them 
that counterfeit Delco-Remy igni- 
tion parts have recently appeared 
on the market and are being sold 
in various sections of the United 
States. 

The letter states that these 
spurious parts contact arms, 
supports, etc.—bear a trade-mark 
almost identical with that stamped 
on genuine Delco-Remy parts. 
These parts are likewise packed 
in tin-capped boxes bearing labels 
that are excellent imitations of 
the copyrighted Delco-Remy label. 

It is further stated that while 
the counterfeit parts resemble 
the genuine in appearance, the 
material used and the construc- 
tion are inferior. 


wholesalers, | 





THOMAS P. HENRY, president of the American Automobile Assn., 
studies a road map preparatory to leaving Detroit in a new Pontiac 
eight sedan to attend the formal dedication of the new Pan-American 
Highway linking Mexico City with Laredo, Tex. Dedication ceremonies 
took place this week, first at Laredo and later at the Mexican capital. 
Henry attending both functions along with Mexican and American 
officials, covering the new route in the Pontiac which he drove to 
Mexico City and return from his Detroit headquarters. 


Graham Second 


Quarter Sales 
Increased 40% 


DETROIT. — At the close of 
business for the second quarter 
ended yesterday, factory sales of 
Graham motor cars for the period 
were 40 per cent ahead of those 
for the similar months of 1935, 
and showed a higher total of cars 
than any second quarter in five 
years, according to F. R. Valpey, 
general sales manager. 


“There are good reasons why 
our factory sales have shown con- 
sistent gains this year over last,” 
said Valpey. “General economic 
conditions are improved through- 
out the country, rcoulting im 
greater confidence and an in- 
creased willingness to purchase 
new cars, 


“Coupled with better times, 
more serious thought is being 
given to important purchases. 
Our dealers consistently report a 
healthy economy-minded attitude 
on the part of buyers seeking ut- 
most value for their money. 


“According to present indica- 
tions we expect our July sales to 
hold up to at least the June level. 
As was expected, distribution of 
the soldier’s bonus has helped 
stimulate deliveries throughout 
our price brackets, and a substan- 
tial number of these potential 
sales deferred from June are 
booked for closing during this 
month.” 


Buick Exports 
Nearly Double 
First 6 Months ° 


FLINT. — Export shipments of 
the Buick Motor Co. for the first 
six months of the year kept pace 
with gains registered in domestic 
sales, according to Harlow H. 
Curtice, president. 

Shipments for the six months 
ending June 30, exclusive of those 
to Canada, totalled 5609 units, 
compared with 3,326 in the first 
half of 1935. 

Curtice announced that foreign 
shipments of 1936 models will 
more than double those of the 
previous model year. 

Foreign shipments of the cur- 
rent model, exclusive of shipments 
to Canada, will total 10,753 units, 
he said, as compared. with 4,825 
of the 1935 models exported. This 
represents the best volume since 
1929, Curtice said. 


Joins Goodrich 
AKRON.—Chester T. Morledge has 
joined the sales staff of the tire di- 
vision of the B. F. Goodrich Co 
Morledge, former vice-president in 
charge of sales of the India Tire Co. 
has been in the rubber industry since 
1920. 
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Midwest Sales Up and Inventories Down in May 


Federal Reserve F igures 
Show Time Payments Gain 


CHICAGO.—Increased sales and | 
lower inventories of both new and | 
used cars in May as compared | 
with April is the story told by the 
Federal Reserve Bank of Chicago, 
based upon operations as reported | 
by middle western automobile 
dealers. 

Despite a 3.7 per cent gain in 
the number of cars sold at whole- 
sale and a 2.8 per cent increase 
in the number sold at retail, in- 
ventories of new cars dropped 10.8 
per cent in May as against April. 

Used car sales showed an in- 
crease of 11.6 per cent, while | 
stocks of cars on hand shrunk 1.8 
per cent. 

Compared with May a year ago, 
gains are recorded in both sales | 
and inventories of new and used 
cars. Wholesale sales of new cars 
were up 27.5 per cent, retail sales | 
48.9 per cent and inventories 33.2 | 
per cent. Sales of used cars in- 
creased by 41.6, with stocks on 
hand also heavier by 29.6 per cent. | 

A rise in the proportion of sales 
made on the deferred payment 
plan is recorded, amounting to 51 
per cent of all sales in May as 
against 49 per cent in April and 
48 per cent in May, 1935. 


Colorado Port 
Of Entry Plan 
In Full Swing 


DENVER.—Colorado’s new port 
of entry system recently put into 
effect with the establishment of 
six ports at which constant guard 
is being kept against subversion 
of the state’s’ gasoline and public 
utility tax laws, has gotten away 
to a good start, according to Jo- 


© 





seph Marsh, supervisor of the 
state motor courtesy patrol. Three 
men are on duty at each port, 
each working an eight-hour shift 
The ports are movable and will 
be changed as conditions demand, 
Marsh said. 

The tentative list for these first 
six ports include Trinidad on the 
southern border, Julesburg at the 
northeast corner of the state, 
Rockport on the Wyoming border, 
Holly and Burlington on the eas- 
tern border and Virginia Dale on 
the northern border. 

The men on duty at these ports 
will inspect all commercial ve- 
hicles, determine whether’ the 
P.U.C. tax has been paid and also 
inspect all vehicles carrying gaso- 
line. Commercial vehicles enter- 
ing the state with more than 10 





allons of gasoline in their tanks 
will be required to pay the state 
tax on the excess, and all gasoline 
shipments will be checked. 

lhe courtesy patrolmen have 
been doing this work and Marsh 
estimates that the taking over of 
the job by the inspectors will give 


| the patrolmen 25 per cent more 


time for traffic control. 

If, after the ports have operated 
for a while, it is found that other 
points of entry are being used 
along the borders, the ports will 


| be shifted without warning. 


CCC Purchasing 
3,482 Auto Units 


WASHINGTON. — Purchase of 
3,482 trucks, tractors, graders, 
concrete mixers and other auto- 


| motive equipment and heavy ma- 


chinery is planned for the Civilian 
Conservation Corps during the 
next fiscal year, according to 
Robert Fechner, director of emer- 
gency conservation work. The 
equipment is being purchased 
through the procurement offices 
of the Department of the Interior 
and the Department of Agricul- 
ture. 


The material now being ac- 
quired includes 2,413 trucks, 51 
automobiles, 532 heavy automo- 
tive units such as tractors, tractor 
trail-builders, draglines, power 
shovels and graders and 486 units 
of miscellaneous heavy equipment 
including air compressors, scrap- 
ers, rock crushers, graders and 
concrete mixers. 

Contracts for most of this 
equipment will be awarded within 
the next few days. 


Young Radiator Official 
Is Pioneer Air Traveler 


RACINE, Wis.—W. H. Schleck 
secretary-treasurer of the Young 
Radiator Co., still holds ticket 
No. 1, issued by the predecessor 
company of Pennsylvania Airlines 
and as cash passenger No. 1 rode 
in seat No. 1 on the first flight. 
The first flight, from Milwaukee 
to Grand Rapids was on Aug. 31, 
1929. 

Schleck plans to fly across Lake 
Michigan again Friday, for the 
first time in a Pennsylvania Boe- 
ing plane, to Muskegon for the 
holidays. Although his destination 
was Muskegon on the first flight, 
he had to fly to Grand Rapids and 
return to Muskegon by bus. 


Federal Tax Collections 


Off 7.6 Per Cent in May 


WASHINGTON. — May is the/ 
first month this year in which fed- 
eral automotive excise tax collec- 
tions fell behind the correspond- | 
ing month of 1935, according to} 
statistics disclosed here this week. 
Total receipts as reported by the | 
Treasury Department were $25,- 
312,985, a decline of 7.6 per cent 
from May, 1935, collections of $27,- 
395,269. 

Collections 


for the first five 


Tax 


Motor trucks 

Automobiles and motorcycles 
Parts and accessories 

Tires 

Inner tubes 

Lubricating oils 

Gasoline .. aa 
Transportation of oil by pipe line. 
Crude petroleum processed, etc.... 


months of this year, however, are 
still ahead of 1935. The five-month 
total is $119,594,602, or 8.7 per cent 
better than the 1935 total, $110,- 
059,512. 

The most expensive federal levy, 
it is shown, is the duplicating 
federal gasoline tax, which cost 
consumers $62,055,932 in the first 
five months, and represented 52 
per cent of total collections. 

Detailed collections follow: 

May Per Cent 
1936 Change 


959,267 
5,855,159 
578,977 
2,227,332 
455,007 
2,378,403 
11,980,061 
814,671 
64,110 


1935 


806,869 
6,117,321 
573,625 
2,317,288 
567,595 
2,775,739 
13,360,934 
713,348 
162,550 


$ 





TOTAL MAY 
First four months 


Seren Sie MANES, . 5. oo. o:b0000%s $119,594,602 


$ 25,312,985 $ 27,395,269 


94,281,617 82,664,243 





$110,059,512 








CHEVROLET’S DEALER PLAN COMMITTEE, organized by W. E. Holler, vice-president and gen- 
eral sales manager of Chevrolet, adapts the dealer facilities of each metropolitan center to the local car- 
buying capacity. Each meeting is attended not only by executives of the central office and of General 
Motors, but by Chevrolet officials from the territory whose problems are under consideration. The meet- 
ing in this photo was devoted to the Pacific Coast region. Standing at the rear are: F. N. Phelps (left), 
Los Angeles zone manager, and Felix Doran jr., assistant general sales manager. At the head of the table 
is A. L. Deane, president, General Motors Holding Corp. Holler is next to Deane, at the right, and J. 
W. Dineen, director of sales and service, General Motors, is second to the right from Holler. Directly 
in front of Phelps is W. H. Leach, vice-president of GMAC at Detroit, the next three along the table 
in order are: K. M. Chase, Pacific coast regional manager; F. G. Donner, assistant treasurer, General 
Motors, and N. C. Dezendorf, vice-president of GMAC at New York. H. B. Hatch, assistant general 
sales manager, is seated directly behind Donner and Chase. 


Compulsory Inspection 
Is Started in Chicago 


(Continued fr 
Kelly, George W. Fleming, execu- 
tive secretary of the “Keep Chi-| 
cago Safe” committee, and R. J. 
Dunham, president of the Chicago | 
Park District, addressed the rally | 
and reviewed safety efforts with 
particular reference to the value 
of the lanes and compulsory in- 
spection. A band concert and 
specialties by radio, screen and 
stage stars added to the festive- | 
ness of the event. 

The safety rally, together with 
newspaper and radio publicity, is 
counted on to bring out many | 
thousands voluntarily for  pur-| 
poses of taking the safety tests | 
and qualifying for “inspected and 
approved” stickers. Those failing 
to pass are given 10 days in which 
to return for re-inspection. 

Edward Gorman representing 
the city, and O. K. Jelinek, traffic 
engineer of the park district, the | 
men who are supervising the 
safety lanes, plan a checkup of | 
motor vehicle owners later and | 
will then send out notifications to | 
those whose cars and trucks have 
not been tested. 

City officials have evinced a 
keen desire to co-operate closely 
with the Chicago Automobile! 








fi 


Pere ALLL | 
i 


> 


tl 


PROMOTED. Fred J. Lamborn 


tion to the office of vice-president in charge of manufacturing, by 
William J. O’Neil (left), general manager of the Dodge division of 


Chrysler Corp. 


VT 


om Page 1) 
Trade Assn. and secure the bene- 
fit of its advice. They give high | 
rating to the experience and ex- 
pertness of the dealer group. Be- 
sides expressing gratitude for 
constructive suggestions. Those | 
in charge of the lanes have called 
upon K. K. Kenderline, president: 
M. J. Lanahan, director and past 
president, and A. C. Faeh, general 
manager, to deliver radio talks. 
Commenting upon the value to 
dealers of the compulsory inspec- 
tion ordinance, the official publi- 
cation of the Chicago Automobile 
Trade Assn., just issued, says: 
“Dealers will be in line for a 
great deal of plus service volume | 
from safety lane operation. 


“Primarily, of course, as the} 


| name implies, safety lanes are a 


means of making cars safe to 
drive and of cutting down acci- 
dents, Many ‘jallopies’ will prob- 
ably be ruled off the streets, and 
their owners will have the only 
logical aternative of trading those 
wrecks in for better cars. 

“For that reason, there should 


| be a stimulus both to the service 


and used car business. 
“Dealers sell cars to the public 





and they are the logical ones to 


(right), is informed of his promo- 





service those cars. The safety 
lanes, therefore, are a great op- 
portunity. Alert dealers will make 
the most of it.” 


A report just released by the 
National Safety Council, however, 
again places Chicago as one of 
the nation’s most dangerous mo- 
toring cities in May and the first 
five months of this year. 


W. H. Cameron, managing di- 
rector of the safety council, stated 
that the upward curve in fatal- 
ities has not been peculiar to 
Chicago but has been general 
throughout the country. He added 
that “we can assign no reason for 
the increase unless it is explain- 
able by a sharp rise in total car 
mileage or a relaxing in the alert- 
ness of pedestrians and motorists 
when they were abroad on the 
streets and highways.” 


A free safety school was spon- 
sored by Bendix Products Corp. 
for two weeks before the lanes 
opened, in anticipation of an ava- 
lanche of condemnations. 

The sessions were open to all 
mechanics and service men in the 
Chicago area and were designed 
to aid the men in getting cars 
through the municipal inspection 
lane. 

The attendance averaged 150 a 
night, and was comprised largely 
of independent operators and me- 
chanics of repair shops. 

F. C. Olson, Bendix Chicago 
manager, stated that the demand 
may require a reptition of the 
safety school in August. 


N.Y. Show Space 
Awards Favor 
Early Applicants 


DETROIT. — The drawing for 
car and truck space in the Na- 
tional Automobile Show, in New 
York Nov. 11 to 18, will be held 
at the regular membership meet- 
ing of the Automobile Manufac- 
turers Assn. in Detroit July 15. 

Accessories, parts and shop 
equipment spaces will be alloted 
shortly thereafter. 

To be included in the first al- 
lotment and obtain a favorable 
location, applicants are urged to 
file not later than July 6. 

Exhibitors at previous shows 
will receive preference according 
to the number of shows to their 
credit. 

Alfred Reeves, manager of the 
AMA, reports that responses in- 
dicate a highly successful show. 

This year’s rules have been al- 
tered to better accommodate me- 
chanical displays. 
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High Allowance Shoppers are Major Sales Problem 
Dealers Report Majority 


Of Buyers Seek Concessions 





_ADN’s 


Inquiring Reporter This Week Asked 


The Following Question: 


“From your experience what percentage of new car buy- 
ers shop from one dealer to another in an effort to get the 
best allowance on their old car?” 


If the Inquiring Reporter’s Query did not get around to 
you, your comment would be appreciated. Please write us 
your views on these questions. 





DETROIT. — Question having 
been raised as to whether shop- 
ping for the best used car allow- 

ance on the part 
of car buyers is 
as widespread as 
many dealers 
and salesmen 
believe, ADN’s 
Inquiring Re- 
porter this week 
put the “bee” on 
a number of 
dealers who are 
state directors 
of the National 
Automobile 
Dealers Assn. 
The question 
asked was: 

“From your experience, what 
percentage of new car buyers 
shop from one dealer to another 
in an effort to get the best allow- 
ance on their old car?” 


Great Many Shop 

The answers to this question 
reveal that in the opinion of these 
men a very high percentage do 
shop. Some say that at least 85 
per cent of buyers go from one 
dealer to another, while the low- 
est estimate placed the percent- 
age of shoppers at 27. The shop- 
ping varies, they declare, depend- 
ing upon whether or not the 
buyer has decided upon the make 
of car he plans to buy or whether 
allowance on his car is the con- 
trolling factor above all others. 


Naturally, the opinion of these 
dealers does not settle the ques- 
tion but it seems scarcely likely 
that with their broad experience 
these men would be harboring 
halucinations regarding the prev- 
alence of shopping among car 
buyers. The point has been made 
that many dealers and salesmen 
are inclined to exaggerate the 
shopping problem and that as a 
result they suffer from fears of 
competitive bidding by other deal- 
ers when such bidding does not 
exist to the extent that they 
believe. 


Seen As Real Problem 


The answers received by ADN’s 
Inquiring Reporter would indi- 








cate that shopping is a real prob- 
lem. If the men who gave these 
answers are in error, immediate 
steps should be taken to obtain 
definite proof of that fact as it 
would no doubt end much of the 
difficulty now experienced by 
dealers in making a just ap- 
praisal of a used car’s value. 


The answers are as follows: 


J. W. Roby, Shreveport, La.: 
“I believe all prospects shop for 
better allowance with three or 
more dealers when the make of 
car they anticipate buying is 
definitely fixed in their minds. If 
there is some doubt as to the 
make, 75 per cent shop from one 
dealer to another. This is the 
opinion of metropolitan and small 
town dealers.” 

* eo * 


E. C. Williamson, Jacksonville, 
Fla.: “In April this year Jackson- 
ville dealers inaugurated a central 
appraisal bureau and records 
show that during the first 30 days 
43 per cent of all new car buy- 
ers were shopping. During the 
last six-weeks’ period this per- 
centage has dropped and now 
shows only 27 per cent of new 
car buyers shopping in this city.” 

* + * 


A. S. Eldridge, Seattle, Wash.: 
“Our observation indicates that 85 
per cent of all new car buyers 
shop from place to place prin- 
cipally to obtain trade allowances 
to be used in securing best pos- 
sible deal when buying new car. 
As a result overallowances on new 
car sales are the greatest menace 
to the industry. The automobile 
dealer’s success depends upon 
true, uniform used car prices and 
maintaining them throughout the 
industry. If necessary these should 
be maintained under penalty of 
contract cancellation by manufac- 


turers.” 
* - +” 


Tom Botterill, Denver, Colo.: “It 
is difficult to give exact figures on 
the number of shoppers for trad- 
ing allowance in Denver. I would 
estimate at least 80 per cent of 
all new car buyers shop for top 
used car allowance.” 


TALKING IT OVER at a luncheon meeting of the National Stand- 
ard Parts Assn. in Detroit this week are, left to right, L. G. Matthews, 
Sealed Power Corp., Muskegon, Mich.; R. D. Black, Black & Decker 
Mfg. Co., Towson, Md., and W. H. Richardson, Timken Roller Bearing 


Service & Sales Co., Canton, O. 


NEW CONTINUOUS STRIP-SHEET mill built by Bethlehem Steel Co. at Lackawanna, N. Y., as 
viewed from the air. The buildings contain 22 acres of floor space and have complete facilities for both 
hot and cold rolling of strip and sheets and for continuous processing of strip and sheet material. 
This is the largest single enterprise undertaken by Bethlehem in rounding out its facilities in the pro- 
ducing of consumers goods, The new mill had its formal opening on June 30. 


$20,000,000 Strip 


Sheet 


Mill Opened by Bethlehem 


(Continued from Page 1) 


country. The Bethlehem officials 
acted as hosts of the occasion 
headed by C. M. Schwab, chair- 
man, and E. G. Grace, president. 
Visitors from New York arrived 
in a special train, with Grace and 
other officials. Visitors from other 
points gathered for breakfast as 
guests of C. M. Schwab at the 
Buffalo Athletic Club. 

The official inspection began at 
9:00 a. m. and was followed by 
luncheon at 2:00 p. m. at the 
Wanakah Country Club. Grace 
presided at the luncheon. 

The new mill will have an an- 
nual capacity of 600,000 tons per 
year. The mill buildings cover 67 
acres of ground, and required 
17,000 tons of steel in foundations 
and superstructures. In the in- 
terior of the building there are 
more than 18,000 tons of ma- 
chinery and equipment including 
mills, motors, tables and cranes. 


Wis. High Court 
OK’s Assessment 


To Enforce Code 


MADISON, Wis. — Assessments 
on industries to pay for enforcing 
codes under the Wisconsin Recov- 
ery Act were upheld by the state 
supreme court in a special ruling 
June 29. The court took original 
jurisdiction in the case on peti- 
tion of the Wisconsin trade prac- 
tice commission, which enforces 
Wisconsin codes. 

The Wisconsin Constructors, 
Inc., a Janesville corporation 
claiming to represent 500 leading 
state contractors, opposed a de- 
claratory judgment by the su- 
preme court on validity of the 
codes. 

Collections have always been 
made from insurance companies, 
public utilities and similar busi- 
nesses for regulating those busi- 
nesses, the court found in uphold- 
ing code assessments. 

“If the exaction is in aid of 
regulation and for the purpose of 
eradicating abuses in the interest 
of public welfare, and bears a 
reasonable relation to the end 
sought to be accomplished, there 
can be no serious question of the 
power of the legislature” to pro- 
vide for code assessments, the 
court held. 

The court in its declaratory 
judgment specifically stated it was 
not ruling on the constitutionality 
of any part of the WRA except 
the assessment feature. 


See More Safety Glass 


On British Cars in ’37 
WASHINGTON.—British auto- 
mobiles for 1937 probably will be 
equipped with more safety glass, 
a report to the Commerce Depart- 
ment from its London office 


points out. It is reported that an 
agreement between “a well-known 
producer of such glass” and cer- 
tain large British manufacturers 
of motor vehicles has_ been 
reached. 


It is understood locally, the re- 
port states, that as a result of a 
reduction in the price of the 
safety glass delivered to the 
British car manufacturers many 
of their low-priced models will 
use safety glass throughout. Here- 
tofore, only windshields on those 
models were fitted with safety 
glass, this being compulsory, ac- 
cording to the report. 


American Airlines Loss 


Cut Sharply in 1935 


CHICAGO. — Consolidated net 
loss of American Airlines, Inc., 
and subsidiary companies for 
1935 amounted to $748,370 after 
$1,118,093 reserve for depreciation 
and obsolescence, it was an- 
nounced today. This compares 
with a net loss of $2,313,678 after 
depreciation of $1,034,317 for this 
company and its predecessor for 
the year 1934. 


Black & Decker Co. 


Kent Trouble Over 


KENT, O.—Labor difficulties at 
the Black & Decker Electric Co. 
have been satisfactorily concluded 
as a result of a series of joint 
conferences held over the week 
end. A mutually satisfactory 
agreement was reached this week. 

Both sides to the controversy 
made concessions for the purpose 
of reaching an agreement and the 
result is entirely satisfactory to 
both. 


NSPA DIRECTORS (from left to right): 


Chrysler Sales 
Up 13 Per Cent 
On Continent 


DETROIT. —W. Ledyard Mit- 
chell, vice-president of the Chrys- 
ler Corp. in charge of interna- 
tional sales, has just returned to 
Detroit following conferences with 
distributors in England, France, 
Belgium and Holland. 

Upon his return, Mitchell said 
that he was particularly impressed 
with the continued vigor of the 
European market. Chrysler sales 
in the European division for six 
months of the 1936 cars and 
trucks are 13.45 per cent greater 
than during the corresponding pe- 
riod of the previous year, he said. 
Sales of trucks alone in this divi- 
sion over the same period are 
41.26 ae a cent greater. 


Canadian Auto 


Exports Are Up 


WASHINGTON, — Automotive 
products exported from Canada 
in May, 1936, were valued at $1,- 
956,511 compared with $1,514,899 
in April, 1936, and $2,903,842 in 
May, 1935, according to the au- 
tomotive division of the U. S. 
Department of Commerce. 

Automotive parts accounted for 
$180,036 of the exports in May, 
1936; $261,539 in April, 1936; and 
$305,538 in May, 1935. 

Foreign shipments of passenger 
cars from Canada increased from 
3,108 units, valued at $1,040,716, 
in April, 1936 to 3,945 units, valued 
at $1,263,736, in May, 1936. Pas- 
senger car exports in May, 1936, 
compared with April, 1936, by 
price classifications were as fol- 
lows: valued at $500 or less, 3,333 
against 2,587; over $500 up to 
$1,000, 558 against 467; over $1,000, 
54 against 54, it was stated. 


F. C. Kip, Automotive 


Thrust Bearings Corp., Chicago; H. A. Lightner, De Luxe Products 
Corp., LaPorte, Ind.; F. A. Miller, U. S. Asbestos, Division Raybestos- 
Manhattan, Inc., Manheim, Pa., and A. C. Darling, Borg-Warner Sery- 
ice Parts Co., Chicago, snapped at a luncheon meeting of the National 
Standard Parts Assn. in Detroit this week. 
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First Quarter Truck Registrations Gain 23% 


ghter Jobs 


Shows Increased Strength 


By GERRY 


DETROIT.—Rounding out the 
first quarter of a record year, 
truck registrations for the first 
three months showed a gain of 
nearly 23 per cent over the same 
period in 1935. 

Registration increases were 
general throughout the whole list, 
and with few exceptions, all 
makes showed sizeable gains. 


Chevrolet in Lead 

First quarter registrations, de- 
layed because of a hold-up in 
Connecticut registrations, found 
Chevrolet leading the list by a 
good margin. Chalking up 49,613 
units for the first three months 
of this year, Chevrolet accounted 
for a percentage gain of 40.50. 
Second in volume was Ford, with 
43,000, down 3.14 per cent from 
last year. Dodge held third place 
with 18,516 for a gain of 45.84 
units, and International placed 
fourth with a gain of 39.99 per 
cent, or a total of 14,503 units. 

In relation to the industry as a 
whole, Chevrolet took 36.35 per 
cent of all sales and Ford 31.50 
per cent. Dodge accounted for 
13.57 per cent and International 
10.63. 

From a percentage standpoint, 
Plymouth was way out in front 
with a gain of 3,725 per cent over 
its 1935 first quarter. Indiana 
scored second in percentage gains 
with 488.89 per cent and Terra- 
plane third with 276.92. 


March Up 30 Per Cent 

From the monthly sales angle, 
January led off the year with a 
bang, February slipped a little 
and March came through to gain 
considerably on January. There 
was approximately a 30 per cent 
gain in March over February. The 
first three months were up 25,424 
units over the same period last 
year, 

From reports of commercial car 


CATA Re-elects 
K. K. Kenderdine 


CHICAGO. — Karl K. Kender- 
dine was re-elected as president 
of the Chicago Automotive Trade 
Assn. for his 
second  succes- 
sive term at a 
meeting of the 
board of direc- 
tors. Kender- 
dine, a promi- 
nent figure for 
several years in 
trade circles 
and a veteran 
dealer in his 
section of the 
city, is head of 
the Northwest 
Buick - Pontiac 
Co. 

Also re-elected to office were 
W. R. Bellows, Packard branch 
manager, as secretary of the as- 
sociation, and Lynn S. Snow, 
president of Snow Brothers, Ford 
dealer in Oak Park, as treasurer. 

The one change among officers 
came with the voting in of Harry 
T. Hollingshead, president of Nash 
Sales, Inc., as vice-president. He 
succeeds I. B. Burnstine, presi- 
dent of Riviera Motor Sales, 
Chrysler-Plymouth dealer, whose 
illness during the past year pre- 
vents him from serving as an 
officer, although he remains as 
‘a director of CATA. 

In addition to serving as a 
director of CATA for a number 
of years, Hollingshead is chair- 
man of the show committee, a 
post he is holding for the third 
time in a row. The Chicago show 
last November is generally re- 
garded as the most sensational 
and successful in the annals of 
the industry. 

All four of the officers were 
elected for the coming year with- 
«out opposition. 


K. 
Kenderdine 





SCHURMAN 


manufacturers, there is a definite 
trend to lighter trucks. Last 
year’s sales showed that less- 
than-one-ton jobs accounted for 
roughly 40 per cent of the total, 
with one-ton to two-ton jobs run- 
ning about 55 per cent of the to- 
tal. For the first quarter of this 
year, however, less-than-one-ton 
models accounted for about 45 
per cent of total registration with 
one-ton and two-ton units drop- 
ping to approximately 50 per cent. 
From all indications, this trend 
will continue and small commer- 
cial jobs will increase in popu- 
larity. 

A complete 
first quarter 
pears on this 


breakdown of the 
truck picture ap- 
page. 


15 Fellowships 
Given at Harvard 
Traffie Bureau 


NEW YORK.—Fifteen men have 
been awarded fellowships of $1,- 
200 each for study during the 
next academic year at Harvard 
University’s Bureau for Street 
Traffic Research. Six of those 
receiving the awards are mem- 
bers of police departments and 
five are traffic experts. Most of 
them are on_ leave-of-absence 
from official positions and will 
return, after their studies are 
completed, to active work in street 
traffic control. 


The men come from widespread 
parts of the United States and 
one from England. They will join 
with other students and staff 
members at the bureau in a scien- 
tific attack on all phases of auto- 
mobile accident and traffic prob- 
lems. 

Two graduate courses are 
cluded in the curriculum: 
principles of street and highway 
traffic control, and the problems 
of street and highway traffic con- 
trol. The studies will begin Sept. 
28, when for the first time in any 
university, regular graduate school 
courses on automobile traffic con- 
trol will be offered. 


The awards were made possible 
by recent grants of money to 
Harvard by the automotive in- 
dustry. The bureau has operated 
since 1925 under the direction of 
Dr. Miller McClintock, giving in- 
formal instruction to students and 
assisting many cities, including 
New York, Boston, Washington, 
Chicago, New Orleans, Kansas 
City, San Francisco and Los 
Angeles, in the solution of auto- 
mobile traffic difficulties. 


in- 


First Quarter Truck Registration Breakdown 
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A GLOWING AURORA dominates the vista of the $25,000,000 Great Lakes Exposition which 
opened at Cleveland for 100 days on June 27. Flag-bedecked masts tower along the broad Marine Way, 
past the Automotive Building and the Hall of Progress, ends of which can be seen on the right. At the 
head of the promenade, a Marine Theater and extensive horticultural displays extend along the 


lakefront. 


Fruehauf Wins NLRB 
Appeal in Circuit Court 


CINCINNATI. —In an opinion 
handed down Tuesday the Fed- 
eral Circuit Court of Appeals nul- 
lified the action of the National 
Labor Relations Board in its rul- 
ing against the Fruehauf Trailer 
Co., Detroit. 

The court decided that the NL 
RB lacked authority to issue 
orders affecting companies whose 
business “does not directly affect 
any phase of an interstate com- 
merce.” 

The company early this year ap- 
pealed the ruling of the NLRB 
which directed the Fruehauf com- 
pany to “cease and desist” from 
discharging or threatening to dis- 
charge any employes because of 
Union activities, from discourag- 
ing employes from joining a Union 
and to reinstate with pay em- 
ployes already discharged. 

Harvey C. Fruehauf, president 
of the company, issued the fol- 
lowing statement: 

“The relationship of the com- 
pany with its men during 40 years 
has been close. A great many of 
our employes have been working 
for us for many years. Our com- 
pany has grown and developed be- 
cause of this close relationship 
and because of the industry and 
loyalty of our employes. This de- 
cision will permit our company to 
continue on the basis so as to 
give our men steady employment, 





Unit Change % Change 
Mar.-Feb. Mar.-Feb. 
1936 


30.264 
32.243 
21.544 
23.597 
104.617 
24.314 
22.184 
21.659 
22.872 
20.588 
-704 
64.925 
3.478 
71.963 
50.000 
44.318 
17.742 
54.386 
78.947 
29.730 
93.939 
325.000 
1.550 


March 
1935 
13,744 
16,805 

4,284 
3,673 

850 
534 
244 
389 


February 
1936 


14,978 
12,226 
5,556 
4,365 
758 
510 
293 
217 
188 
170 
142 
134 
115 
107 
97 
88 
62 
57 
38 
37 
33 

4 13 
129 104 2* 


January 
1936 


15,124 
14,606 
6,207 
4,743 
428 
495 
409 
339 
193 
223 


1936 
4,533 
3,942 
1,197 
1,030 

793 
124 
65 
47 
43 


132 35 





high wages and good working 
conditions, free from interference 
by outside influences. Loyalty be- 
tween employer and employes and 
mutual interest in the success of 
the enterprise and not agitation 
will keep the factories going and 
keep more men employed at 
higher wages than ever.” 

The court nullified the NLRB 
order by dismissing the petition 
to have the order enforced. 

Whether the action of the ap- 
pellate court will be appealed to 
the Supreme Court by the NLRB 
will be decided within a few days, 
officials of the NLRB at Washing- 
ton said. The board has 90 days 
in which to serve notice of appeal. 


iit Cc ail Co. Sells 


Property in Kentucky 


PIKEVILLE, Ky.—For a paid 
consideration, the amount of 
which was not revealed, and the 
promise to pay an additional 
$1,140,000 within 15 years, the 
Fordson Coal Co., a Henry Ford 
enterprise, has transferred to the 
Eastern Coal Corp., a new con- 
cern, “all its tangible, visible 
property in Pike County, Ky., 
other than unimproved real 
estate.” 

Suspended pending completion 
of negotiations, mining is to be 
resumed there within the next 
two weeks. 


March 
1936 % 
Industry 
37.213 
30.837 
12.880 
10.290 
2.958 
1.209 
.683 
504 
441 
391 
.273 
422 
227 
.351 
.269 
.242 
139 
168 
.015 
.092 
122 
.032 
.242 


February 
1936 % 
Industry 
37.16 
30.33 
13.78 
10.83 
1.88 
1.26 


3 Months 
1936 Total 
49,613 
43,000 
18,516 
14,503 

2,737 
1,639 
1,060 

820 
612 
598 
463 
498 
318 
381 
294 
309 
220 
220 

47 
104 
150 

29 
360 


35,312 
44,395 
12,696 
10,360 
2,278 
1,583 
729 
1,061 
16 

397 
216 
369 

54 

277 

78 


3 Months 
1935 Total 


Dodge Appoints 
Fred J. Lamborn 


Vice - President 


DETROIT.—Fred J. Lamborn 
has been appointed vice-president 
in charge of manufacturing of 
the Dodge division of Chrysler 
Corp. 

Lamborn has been with Dodge 
continuously for 25 years, start- 
ing with the company in 1911, 
three years before the company’s 
founders brought out a car with 
their own name. 

Lamborn, before his promotion, 
was operations manager. He be- 
gan as a toolmaker and was 
later general foreman of the tool 
department. During the war he 
was master mechanic of the or- 
dinance plant and at the close 
of the war was appointed master 
mechanic of Dodge passenger car 
and truck factories, 


Bugbee ol edeusk 


Elected by Waukesha 


WAUKESHA, Wis.— Benjamin 
C. Bugbee and Dr. M. A. Had- 
cock, both of Waukesha, have 
been elected directors of the 
Waukesha Motor Co. to fill va- 
cancies caused by the deaths of 
H. L. Horning, former president, 
and A. S. Cronk. 

Charles E. Nelson jr. has been 
named co-ordinator of purchases, 
planning and production activi- 
ties, succeeding Mr. Cronk. 


Pet. 
Industry 
3 Months 

1935 
31.79 

39.97 
11.43 

9.33 

2.05 

1.43 


Pet. 
Industry 
3 Months 

1936 

36.35 
31.50 
13.57 
10.63 
2.01 
1.20 
78 
60 
45 


Pet. 
Gain 
3 Months 
1936-1935 
40.50 
3.14* 
45.84 
39.99 
20.15 
3.54 
45.40 
22.71* 
3725.00 
50.63 
114.35 
34.96 
488.89 
37.55 
276.92 
49.28 
61.76 
30.95 
176.47 
73.33 
240.91 
14.71* 
37.93* 


Unit Gain 
3 Months 
1936-1935 
14,301 
1,395* 
5,820 
4,143 
459 
56 
331 
241* 
596 
201 
247 
129 
264 
104 
216 
102 
84 
52 
30 
44 
106 
5* 
220* 








40,301 43,760 41,511 12,129 


30.096 


136,491 


25,424 22.89 
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One sacred pledge we make our friends here 
and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the automo- 
tive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS which is timely, 
authentic and of value-—(ADN 6-10-1933) 
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Why “USED”’ Cars 


ALETIER from a reader which appears in the “In This 
Corner” section on this page asks the question of 
why we should continue the use of the term “Used Cars.”’? 
As he points out dealers handling other products that 
have seen previous service studiously avoid terms which 
would indicate that the article for sale has been used. 

There may be merit in this suggestion and the only 
question is what term should we use to describe cars 
which have seen previous service? In the typewriter in- 
dustry units are referred to as “Rebuilt.” In our own in- 
dustry we have such terms as “reconditioned” “renewed” 
and so forth but up to now we have consistently inserted 
the unnecessary word “Used” to complete the description. 
Why not sell our stocks of cars accepted in trade as 
“Reconditioned Cars,” “Rebuilt Cars” or “Renewed Cars,” 
dropping the term “Used” and turning all speedometers 
back to zero? 


Whitewashing the Crocks 
RECENTLY published findings in a survey indicate that 
fewer old cars than new are involved in accidents. The 
conclusions apparently drawn from this study are that old 
cars are safer than new cars. We feel that this opinion 
places a false face on the picture. 

Our first step if we hope to eliminate accidents is to 
remove the cause. The survey referred to apparently made 
no study of the number of accidents caused by the faster 
new cars swinging out of line to pass some old jaloppy 
which was jogging along the road at an irritatingly slow 
pace. Then too, how many drivers of new cars may have 
met disaster after being blinded by the glare from poorly 
adjusted lights of some ill kept old can or have been con- 
fused by a one-eyed traveler? A typhoid carrier might 
cause pestilence to afflict an entire town without suffering 
any inconvenience to himself, yet we would not necessarily 
consider him a safe associate. It may be true that old cars 
are involved in fewer accidents than new cars but this 
doesn’t mean that they are not a potential menace, and 
the sooner they are removed from the road the better it 
will be for all of us. 


Do We Fear Fear? 

Ovk venerable and esteemed contemporary, Automobile 

Topics raises a question as to whether shopping by 
car buyers for the best allowance on the used car is actu- 
ally as prevalent as dealers and salesmen assume, or, if it 
is not an exaggerated fear from which too many dealers 
and salesmen suffer. A survey among some of the direc- 
tors of the National Automobile Dealers Assn., conducted 
by ADN’s Inquiring Reporter indicates that these repre- 
sentative tradesmen feel that a remarkably high per- 
centage of car buyers do shop. 

Among the buyers it is difficult for a dealer to deter- 
mine which of his prospects is actually a shopper and 
which is a bluffer. Answers to the ADN question refute 
the Topic’s statement that this practice of shopping is 
relatively small. But the question our contemporary has 
raised is well worth further study. Trade association could 
well take steps to find out just how prevalent shopping is 
and just what steps can be taken to discourage the abuses 
of such tactics. One dealer reports that central appraisal 
has just about halved the practice in his community. 


10 TH. YEAR 








By the Publisher 


Boston, July 2. 
TRUTH Just 25 years ago a 
MARCHES movement sponsored 
ON bv the Advertising 
Federation of Amer- 
ica gave a new phrase to the busi- 
ness men of this country. It was, 
“~RUTH IN ADVERTISING” 
and this week has seen this same 
organization rededicate itself to 
the same motto. It has been one 
of the most interesting conven- 
tions this writer has ever attended 
and that the actual number of 
registrations was the largest in 
six years proves that not only are 
business conditions nationally 
showing a genuine return to nor- 
mal, but that business men as a 
whole are determined that the 
new business structure shall be 
built on a firmer foundation of in- 
tegrity and public confidence than 
was the old. 
* a cd 
THIS BUSINESS of “truth in 
advertising” has probably had 
more to do with the progress of 
the automotive business than most 
of us have any idea. It is a pat 
phrase to say that most printed 
advertisements of passenger cars 
in the country could be signed by 
any one of the competing com- 
panies without destroying the ef- 
fectiveness of the message to any 
one of the cars. “Bigger, better, 
more stupendous and gorgeous” 
have been applied in varying de- 
grees by every passenger car in 
the business at one time or an- 
other. There are none who can 
afford to throw stones at their 
competitors and yet they are often 
tossed. However, by and large, 
under the froth of the adjectives 
and bombastic claims which I 
think the average buyer skips 
over with the same casual glance 
he gives the illustration, the auto- 
motive industry have told the 
truth about their product. Those 
who did not, have passed into the 
boneyard of orphan cars. 
oe * * 


TWO OR THREE speakers took 
a poke at the “scare type” of ad- 
vertising copy. They thought the 
idea of “scaring” people by grue- 
some photographs of accidents 
was a fallacy and would eventu- 
ally react, not favorably, on the 
sales of the product which em- 
ployed it as a steady diet. This 
can be argued, but I am only re- 
porting. Just how many sales 
were spoiled by the publication of 
that sensational article “And Sud- 
den Death” last year will never 
be estimated, and we must not 
forget that there may be a grow- 
ing notion in the minds of a cer- 
tain section of our buying public 
that there are other and safer 
means of getting from one place 
to another than the highways. 

A * * 


THERE IS a challenge to ad- 
vertising in these post-depression 
years and there is, to my mind, a 
very definite obligation placed on 
the men who write the sales 
messages which go forth in the 
printed page or over the ether 
waves to promote the sales of 
motor vehicles. There should no 
longer be even the temptation to 
“stretch the truth.” Speed, which 
we once lied most about, is now a 
tabooed word everywhere ex- 
cept in word-of-mouth selling. 
Beauty and comfort can be shown 
by clever illustrations and actual 
photographs. It is still my firm 
conviction that “he will profit 
most” from his advertising who 
follows the line of suggesting to 
the prospective buyer that “he put 
himself in the picture.” No one 
ever yet has been able to fool all 
the people at the same time and 
that has been particularly true 
in this industry of ours. 

£ * a 


MY GOOD friend, E. H. Mc- 
Reynolds of the Missouri Pacific 
Lines, St. Louis, was elected presi- 
dent of the AFA and your humble 
columnist was made a vice-presi- 
dent which, unfortunately, carries 
with it a “job” as well as the 
title—G. M. S. 





i 


Now Who’s a Hitch-hiker? 


in This 


Corner 


The views expressed in this column are those of our readers 
and do not necessarily coincide with those of the editors. Readers 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Correction 

On page 22, column 2, of the 
June 27 issue, Automotive Daily 
News, appears a statement re- 
garding the Firestone Tire & 
Rubber dividends on common 
stock. This statement is incorrect. 
The fact is that common stock- 
holders of record on July 3, will 
receive dividends on July 20.—G. 
R. Lamson, Firestone Tire & Rub- 
ber Co., Akron, O. 


Misnomer 

Would not the automobile busi- 
ness be better off without using 
the term “Used Cars’? As a 
dealer in automobiles for almost 
twenty years I believe that it 
would. Whenever “used” is men- 
tioned in connection with auto- 
mobiles to be sold it serves no 
good purpose. There are so many 
other way which the used cars 
can be described without calling 
them “used cars.” This term, with 
a great many people, is construed 
to mean old, obsolete, question- 
able cars and tends to form 
prejudice in the public’s mind. 

Real estate dealers do not call 
used houses which they have for 
sale “used houses.” The word 
“used” is just not used by them. 
Neither can I remember during 
the horse and buggy days where 
the horse traders or buggy and 
wagon dealers used the term 
“used horse,” “used mule,” “used 
buggy” or “used wagon.” 

In my business as an independ- 
ent dealer handling principally 
cars that have been in personal 
service, I am getting away from 
the term “used cars” in all of my 
advertisements, as well as _ in- 
structing all employes to forget 
the term “used cars.” 

Used cars will always be with 
us as long as we are in the auto- 
mobile business, but the dealers, I 
feel sure, will help the situation 
materially by describing them by 
model and make, or any manner, 
as long as “used” is not used. 

If you think well enough of this 


{Committee on Traffic 





idea you have my permission to 
publish this letter, with an idea 
of getting the reaction from your 
dealer subscribers.—E. S. Rich- 
ardson, independent dealer, De 
Soto Motor Co., Savannah, Ga, 


AS OTHERS 
SEE IT 





And How About Detroit? 


Commissioner Valentine ap- 
peared before the Aldermanic 
in New 
York this week and asked for 
police authority to arrest jay- 
walkers. 

The Commissioner said that the 
authority to arrest for crossing 
streets against the light or be- 
tween intersections, if granted, 
would be exercised chiefly at a 
number of dangerous spots, whiciz 
he specified, and even there would 
not be used if pedestrians could 
be persuaded, without arrest, to 
observe the lights and obey po- 
lice orders. 

Another police official pointed 
out that in city traffic accidents 
the driver seldom is badly hurt, 
but the pedestrian who is hit by 
a car almost always goes to the 
hospital, if not to the morgue. 

The police, said he, do not want 
to persecute pedestrians; they 
only want to protect jaywalkers. 

And in order to be able to do 
so they are asking for authority 
to make exemplary arrests of jay- 
walkers who persist in risking 
their lives in fast-moving traffic. 

The jaywalking problem in De- 
troit is sufficiently like that in 
New York to suggest that the 
time has come for the police in 
this city to be given a legal club 
to compel pedestrians to respect 
the rights of motor traffic and to 
cease endangering their own life 
and limb.—Detroit Free Press. 





Sparks » 


—— 
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Chris 
Sinsabaugh 


(Continued from Page 1) 


a lot of weight off our feet. Ac- 
companying us were Western 
Union messenger boys ready to 
grab the copy of the evening 
newspaper men and rush it to 
the wires. 

At the Wanakah Golf Club, 
nearby, we enjoyed Bethlehem’s 
hospitality to the limit. Here it 
was that Johnny Long and Ed 
Loomis had opened up a press 
room that was complete in every 
detail—telegraph operators, long 
distance phones, air mail service, 
typewriters and even lead pen- 
cils. But such thoughtfulness could 
be expected from Long and 
Loomis, who learned how to han- 
dle newspaper men when they 
were on Al Reeves’ staff at the 
old National Automobile Chamber 
of Commerce. 

* * * 


THIS SHUFFLE-off-to-Buffalo 
expedition of mine brought me 
into town as part of the advance 
guard for the big Bethlehem Steel 
house-warming. Which proved to 
me that the early bird really 
catches the worm. In this case 
the story I wouldn’t have got 
otherwise bobbed up at the plant 
of the Houde Engineering Corp., 
which marked its advent into 
other fields with its announcement 
this week that it is introducing 
a brand-new automobile heater, 
important because it marks the 
new diversification of product 
policy adopted by Ralph F. Peo 
—it’s pronounced as if it were 
spelt Pay-o — vice - president and 
general manager of this powerful 
unit of Houdaille-Hershey. 


* * * 


HOUDE ALWAYS has _ been 
known as a manufacturer of shock 
absorbers, but the Buffalo plant 
covers more than a_  quarter- 
million square feet of floor space 
and worth some eight or nine 
millions of dollars, so Peo now 1s 
going to utilize these assets to 
their limit. The company in last 
three months, has turned to other 
things than shock absorbers for 
automobiles. It also is making 
wheel bearings, piston pins, air- 
plane parts and parachute re- 
leases. Included in this diversi- 
fied production is something 
unique shock absorbers for 
streamlined railroad trains, to 
stop side sway, and also shocks 
for railroad track frogs. 

Indicative of how this new 
policy is working out, some of the 
departments are running seven 
days a week, three shifts, and all 
of them are operating five days. 
And there are 1,650 names on the 
payrolls. 

* a * 

AVIATION, first cousin to the 
automobile industry, keeps creep- 
ing into this particular perpen- 
dicular column of type. Last week 
it was the Henry Ford flight in an 
American Airlines super-ship; now 
along comes Gregory Flynn with 
a card reading: “assistant to the 


Mass. Senate Passes 
40c Gal. Aleohol Tax 


BOSTON.— The Massachusetts 
senate has passed to be engrossed 
a bill providing a tax of 40 cents 
a wine gallon on alcohol used for 
commercial purposes. This will 
increase the cost to manufactur- 
ers and consumers of anti-freeze 
compounds and straight alcohol 
used for automobile radiators, It 
is estimated the tax will produce 
$275,000 additional revenue for the 
state. 


New Appraisal Books 

CHICAGO.—Just off the press and 
being distributed to subscribers, the 
100th edition of the Red Book and 
Blue Book contains among other fea- 
tures the appraisals on 1936 used 
passenger cars and trucks up to and 
including 1%-ton capacity. or 

Appraisals in the current editions, 
with used car valuations effective as 
of July 1, are given on all makes 
and models for the past nine years, 
it is pointed out by G. A. Leukhart, 
general manager of the National 
Used Car Market Report, Inc., of 
this city. 








general traffic manager of East- 
ern Ajirlines.” Which deserves 
recognition because “Gig” for 
years was a big figure in the tire 
industry. He’s in Detroit for sev- 
eral days Book-Cadillac will 
reach him 


his company’s ships flew into a 
Detroit airport. Off the main 
route, it is true, but mebbe some- 
time Detroit may be a port of call 
for Eastern. 


Eastern is a unit of North 
American Aviation, Inc., of which 
E. R. Breech is chairman of the 
board. North American is the 
operating company, with a plant 
at Inglewood, Calif., which now is 
working on a government order 
for approximately 100 primary 
training planes. North American 
is the sole interest of General Mo- 
tors in the airplane and air trans- 
portation industries. 


and he’s rather proud | 
of the fact that recently one of | 





Hot Air Heater 
Made by Houde 


BUFFALO. — Arrangements for 
the retail distribution of a new 
hot-air automobile heater and 
windshield de-froster have been 
completed by the Houde Engi- 
neering Corp., division of Houd- 
aille-Hershey Corp., with two 
large producers of motor cars, it 
was announced by Ralph F. Peo, 
vice-president and general man- 
ager. 

The new heater is said to in- 
corporate a number of improve- 
ments. The heating unit itself is 
made by the “Houdizing” bonding 
process. The entire heater system 
has been especially engineered to 
meet the requirements of design 
in each of the various models of 
the cars being produced by the 
two different companies. 

A de-froster unit, controlled by 
a separate dash button directs a 
stream of hot air through an in- 
conspicuous slot in the lower 
windshield moulding, spreading it 
fan-wise against the windshield. 
Production already is under way. 


HERE’S A 


EMODEL your display rooms with 

a new Pittco Show Room Front. 
That’s all there is to it. Easy, 
expensive ... but what a difference it 
usually makes in car sales! For a modern, 
good looking Pittco Front says to poten- 
tial customers: “This is a progressive, 
up-and-coming dealer. Our cars are as 
modern and attractive as our show room 
front. Come in and look around.” And 


ITTCO 
STORE FRONTS 
ylass...metal.:. paint . 


FCARRARA STRUCTURAL - 
GLASS 
PITTCO STORE FRONT 
METAL 
PITTSBURGH MIRRORS 


quick, in- 


PRODUCTS OF 


| -+{PITTSBURGH 
bv: os Frit GLASS COMPANY 





they do come in .. 
grows. Profits increase. 

Don’t think for a minute you can’t af- 
ford a new Pittco Front. Read about the 
Pittsburgh Time Payment Plan below. 
Our staff of experts will gladly help you 
and your architect to plan a Pittco Front 
suited to your needs and purse. So act 
now ...send the coupon for our free book 
on Pittco Fronts and interior painting. 


PITTSBURGH, PAINT 
-PRODUCTS - 


POLISHED PLATE. 
GLASS . 


TAPESTRY GLASS 


THE HEATING unit of Houde’s 
new hot air heater is made of 
welded steel, seamless and joint- 
less, with 500 square inches of 
heating surfaces. 


Pittco Fronts attract the eye... 
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DeVilbiss Plans 


Plant in France 
TOLEDO.—More intensive cul- 


tivation of the French market will 


be undertaken by the DeVilbiss 
Co., it was indicated by Allen De- 
Vilbiss Gutchess, president, in an- 
nouncing that a new manufactur- 
ing unit is being set in motion 
there, 

Gutchess and Frank A. Bailey, 


| vice-president and general man- 


ager, returned from a_ business 
trip to Europe this week. 

Arrangements have been made 
for the manufacture of the com- 
pany’s products at Valence, 350 
miles south of Paris. 

Gutchess reported that DeVil- 
biss products are noting an in- 
creasing demand in England and 
in the more prosperous parts of 
Europe, especially Belgium and 


| the Scandinavian countries. 


New Catalog 
ALLENTOWN, Pa.—The Bonney 
Forge & Tool Works has just issued 
a 56-page book showing a complete 
line of hand tools for automotive 


and industrial use. 


6 way 


TO INCREASE CAR SALES! 


and invite customers. 


Here’s how Sam Brown’s Auto Parts Distributing Co. 
in Kansas City, Mo., uses a new Pittco Front to draw 
trade. Remodel your store or automobile show room 


with a Pittco Front ... 


_SAM 


genre 2 | 


me 


Eiko The T eee: 


BROWNS 


2 5 a 


and build a better business. 


dy Se tee 


cece 


- and buy. Business 


Name 
Street 


City 


PITTSBURGH TIME PAYMENT PLAN. 


Pittsburgh Plate Glass Company, 
2238B Grant Bldg., Pittsburgh, Pa. 

Please send me, without obligation, your new book entitled “‘How 
Modern Store Fronts Work Profit Magic.” 


State 


Iam C am not [ interested in the Pittsburgh Time Payment 


Plan. 


It contains complete data, facts, figures 
and illustrations of actual Pittco jobs. 


Take up to 2 years to pay for your 
new Pittco Front! Merely make a 20%, 
down payment and then settle the bal- 
ance in easy monthly installments, at 
low F. H. A. rates! 


TUVTUOTTOPNTEDEN EERO reeeeeeees 
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Cleveland Dealer Finds 
Cost is Quickly Offset 


By E. M. 
CLEVELAND, O. — The R. J. 
Schmunk Co., Northeastern Ohio 
distributor of Hudson and Terra- 
plane cars, has gone modern in 
motor car lubrication facilities, 
and operates one of the most at- 
tractive and up to date depart- 
ments in the state. 


The old arrangement, tucked in 
an obscure corner of the Schmunk 
building barely earned $3,000 dur- 
ing 1935. The new arrangement 
in less than five weeks is boosting 
business for every department 
and its earnings already are on a 
basis of better than $10,000 for 
1936. 


R. J. Schmunk is a veteran of 
the automobile industry and dates 
his apprenticeship in the business 
back to the days when White 
Steamers first came on the mar- 
ket. Later he was general sales 
manager of Peerless and for sev- 
eral years has been distributor 
for the Hudson Motor Car Co. 


Year’s Revenue Only $3,000 


Less than two months ago 
Schmunk and his general man- 
ager, W. H. Kyle, after devoting 
considerable time to the study of 
what a modernized lubrication 
department might develop in the 
way of additional business for his 
general service department, aban- 
doned the old “greasing” depart- 
ment located in a corner of the 
first floor. It was just an accom- 
modation for his own cars and a 
few owners now and then. The 
total revenue for 1935 was around 
$3,000. Previous years it did no 
better. 


A study of modern lubrication 
convinced Schmunk and Kyle 
that not only were there profits to 
be made in scientific lubrication 
but contacts with owners for ad- 
ditional service work could be se- 
cured. When a car was being lu- 
bricated there was also an op- 
portunity for contacts for new 
cars. Schmunk wasted no time. 
He ordered in equipment, made 
room for the new department 
near the main entrance and put 
in plenty of decorations to make 
it attractive. He now finds busi- 
ness coming in so fast plans are 
being made for additional facil- 
ities to handle more business. 


Studied Eye Appeal 

Kyle explains that “In laying 
out the new department on the 
first floor near the main entrance, 
we had in mind the eye appeal 
as well as the utmost in efficiency. 
In considering the cost of the 
modernization of the department 





LUBECK 


we feel that the extravagance in 
making it attractive gives us at- 
tention value. We might have ob- 
tained results by cleaning up, but 
when you consider that we spent 
only an extra $100 by adding an 
unusual lighting scheme and that 
it has added so much to the ap- 
pearance of the department, we 
know it is going to pay us hand- 
some dividends for the invest- 
ment. 


Bought Latest Equipment 

“We purchased the latest type 
of equipment, put in a new hoist 
and special lubrication apparatus. 
We are able to compete with the 
corner super service stations be- 
cause car owners, some of whom 
have been going elsewhere, are 
coming back to us to have their 
cars. lubricated according’ to 
methods approved by the factory. 
Since we opened up May 15 the 
amount of new business has 
reached a point where we know 
we will do many times as much 
business as we did formerly and 
that we will have to provide ad- 
ditional hoist facilities in a very 
short time. 


“In addition, we found it paid 
to engage an expert to manage 
the department. We pay this man 
a salary and, in addition, a per- 
centage of the departmental in- 
come. From our own experience 
to date we are of the opinion that 
dealers can profit from what we 
have done along that line. It is 
proving to be an incentive for 
speedier work and more work for 
the section as well as sales pro- 
motion for the service shop. Busi- 
ness in the shop has increased 
tremendously as the general serv- 
ice manager works hand in glove 
with all the men in the lubrica- 
tion department. 


Everyone Enthusiastic 

“It is giving us a new spirit of 
co-operation which is proving 
valuable. In addition, the sales- 
men of both the new and used 
car departments are just as en- 
thusiastic as we are. There is no 
question but that this moderniza- 
tion program is going to be a big 
money maker for dealers.” 

In addition to employing the 
latest ideas to add attractiveness, 
including a spotless floor and dec- 
orative valances, Schmunk added 
a background of vari-colored glass 
tile, Under the spotlights the glass 
tile together with the liberal use 
of chrome plated panels attracts 
attention and the entire setting is 
a de luxe edition of modernized 
lubrication. 


Every Lubrication Point 


Easily Reached 
URTIS LIFTS 


Drop-Away Wheel Guides 
Oil-Locked 
Absolute Safety 


with 


Complete Accessibility 
Handle All Cars 
Self-Leveling Platform 


CURTIS PNEUMATIC MACHINERY CO. 


1993 KIENLEN AVENUE - - - 
CHICAGO - 


NEW YORK - 


CURTIS 


ST. LOUIS, MO. 
SAN FRANCISCO 


AIR COMPRESSORS - CAR 
WASHERS-ROTATING LIFTS 
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IN A LITTLE OVER A MONTH, the new lubrication department of the R. J. Schmunk Co., W. 
H. Kyle, vice-president, says, business already indicates better than $10,000 for 1936. It requires no 


eifort te get business, he reports. 


Blue Eagle Preens 


Ruffled Feathers 
For U.S. Suppliers 





WASHINGTON. — Faint signs 
of life were exhibited by the dor- 
mant Blue Eagle this week when 
President Roosevelt signed the 
Walsh-Healey bill, clamping Na- 
tional Recovery Administration 
regulations on millions of work- 
ers and thousands of industries 
dealing in government contracts. 

The new law fixes an eight- 
hour day, 40-hour week, for work- 
ers and gives the Secretary of 
Labor sweeping authority to set 
wage scales in factories, busi- 
nesses and industries selling to 
the government any product in 
excess of $10,000 in a single con- 
tract. The law goes into effect 
September 28. 

Boys under 16 are forbidden to 
run errands and girls under 18 
are excluded from work in indus- 
tries selling to the government. 
The original draft of the bill pro- 
vided an 18-year-old age limit for 
males. The new law will affect 
indirectly hundreds of industries, 
although they do not bid for gov- 
ernment contracts. 


Pontiac July 
Schedule Set on 
Par With June 


PONTIAC.—Pontiac Motor Co. 
built 18,733 new cars in June as 
compared with 17,067 last June, 
and with 21,046 in May of this 
year, to set one of the highest 
Junes in the history of the com- 
pany, H. J. Klingler, president 
and general manager, announced 
today. 

Production of 1936 models 
through June 30 this year was 
152,920 cars as compared with 
107,033 of the 1935 models built by 
mid-year of 1935. 

July manufacturing schedules 
call for an output comparable 
with that of June to meet a 
public demand which shows every 
indication of setting up June as 
the peak sales month for Pontiac 
so far this year. 


Stewart-Warner Corp. 


Boost Radio Output 
CHICAGO. — Stewart - Warner 
Corp. radio production schedules 
for the 1936 season call for at 
least a 100 per cent increase over 
1935, officials of the company 
stated today. 

Schedules for radio production 
have been revised upwards as 
the result of heavy orders placed 
by distributors attending the 
radio convention which the com- 
pany held in Chicago on Monday 
and Tuesday of this week. 


@ 


IT REQUIRED HIGH PRESSURE sales tactics, even in a big 
organization such as the R. J. Schmunk Co., to get $3,000 gross for 
1935, in this greasing section, shown before the modernization de- 


scribed on this page. 





New Shop Charts Aid 


Overseas Repair Men 


DETROIT—Precision of adjust- 
ments in servicing motor cars and 
trucks is equally as important as 
precision manufacture of the 
component parts of the vehicles, 
according to Frank T. Jarvis, di- 
rector of service, export division, 
Chrysler Corp. 

“Although the modern motor 
vehicles are being designed and 
made with greater simplicity than 
ever,” said Jarvis, “they can be 
expected to render smooth, unin- 
terrupted and economical service 
only when all adjustments are 
made in accordance with the 
standards determined by the en- 
gineers to be correct, 

“To obviate much of the trouble 
traceable to maladjustments in 
servicing, we first located the 
source of most of it. It lies in the 
lack of easily accessible, authen- 
tic adjustment information for 
the average shop service man. 
Heretofore, all such information 
has been published in bound in- 
struction books and maintenance 
manuals which invariably found 
their way into the desks of cer- 
tain executives or became so 
badly worn or soiled that it was 
difficult, even for those who could 
spare the time, to locate the re- 
quired information. Then, too, the 
normal impulse is to hazard a 
guess, rather than be obliged to 
drop the tools, leave the work and 
search through sheaves of printed 
matter in search of often hidden 
information. 


“The newly devised standards 


of adjustment charts which we 


have developed for use among 
overseas distributors and dealers 
have obviated all this,” continued 
Jarvis. “Large in size and fur- 
nished with a substantial frame, 
they are ideal for hanging con- 
veniently in the repair shop for 
all mechanics to see and use as 
the occasion requires. We are 
supplying them for all Chrysler 
Motors cars and in four lan- 
guages. 


Contract Control Law 


Passes House In La. 
BATON ROUGE, La.—H. B. 
706, prohibiting automobile manu- 
facturers from canceling con- 
tracts with Louisiana distributors 
without purchase by manufactur- 
ers from distributors of merchan- 
dise sold by them, was passed by 
the Louisiana House of Repre- 
sentatives June 29. The vote was 
80 to 1. 


POSITION WANTED 

Labor misunderstandings cost 
you money; they are easier to 
avoid than correct. Can your or- 
ganization use a man able to find 
a solution to most labor prob- 
lems by a practical understanding 
of the issues involved and experi- 
enced in obtaining co-operation 
and harmonizing conflicting view- 
points? This man has _ spent 
years in automobile shdps and 
later traveled extensively organ- 
izing and supervising automobile 
agencies. Box 1106, Automotive 
Daily News, 527 New Center Bldg., 
Detroit, Mich. 
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Many 1936 Laws Favor the Automobile Driver 


Tax Reductions Passed; 
Diversion is Opposed 


NEW YORK. — Motor vehicle 
operators and the petroleum in- 
dustry received fairer treatment 
during the 1936 legislative ses- 
sions that have adjourned since 
the first of the year than they 
have in any other recent year, 
Baird H. Markham, director of 
the American Petroleum Indus- 
tries Committee, reported to pe- 
troleum industries committee rep- 
resentatives from 11 states meet- 
ing here in a three-day session. 

A one-cent per gallon reduction 
in the gasoline tax of New York 
State, postponement of motor ve- 
hicle registration dates in Ken- 
tucky, and Maryland, and passage 
of several legislative memorials 
to Congress asking abolition of 
the federal motor fuel tax are 
among the definitely constructive 
measures indicating that motor- 
ists are at last receiving consider- 
ation, he said. 


11 States in Conference 

Representatives from Alabama, 
Arkansas, Georgia, Kentucky, 
Mississippi, Missouri, North Caro- 
lina, South Carolina, Tennessee, 
Virginia and West Virginia at- 
tended the conference called to 
discuss the legislative problems 
which motorists and the petro- 
leum industry are likely to face 
next year when 44 state legisla- 
tures and the federal Congress 
will be in session. 

Markham pointed out that pro- 
posed gasoline tax increases failed 
to pass in Alabama, Maryland, 
New Hampshire, Rhode Island, 
and Virginia. Kentucky’s legisla- 
ture refused to enact a lubricating 
oil tax, while diversion of high- 
way funds to general uses was 
voted down in Alabama, Mary- 
land, Minnesota, and Virginia. 

In Congress, the Hayden-Cart- 
wright Federal Aid Highway Act, 
which in its original form would 
have penalized states with rea- 
sonable gasoline tax rates, was 
amended to correct this injustice. 
Another desirable amendment 
permits the states to tax gasoline 
sales at U. S. military and other 
reservations, where motor fuel is 
commonly sold to civilians, 


Highlights Listed 


Highlights of legislation affect- 
ing motor vehicle operators and 
the petroleum industry, as out- 
lined by Markham, follow: 


Alabama: The legislature adopt- 
ed a memorial asking Congress to 
abolish the federal taxes on gaso-~ 
line and lubricating oil. Proposals 
to increase the state gasoline tax 
rate one cent a gallon met such 
strong public opposition that no 
bill was introduced. Several gaso- 
line tax diversion .measures were 
defeated, saving gasoline  tax- 
payers approximately $3,500,000. 
Several local bills favorable to 
motorists were passed, one of 
which prohibits municipalities in 
Houston county from levying local 
gasoline taxes. Another provides 





for a referendum of Limestone 


County voters at the next election | 


to determine whether the county’s 
three-cent per gallon local gaso- 
line tax will be continued or re- 
pealed. 

Kentucky: A bill to tax lubri- 
cating oil four cents to eight cents 
a gallon was killed in committee. 
The 3 per cent sales tax on motor 
vehicles ,purchased outside 
state was removed. The legisla- 
ture adopted a memorial to Con- 
gress asking repeal of federal 
gasoline and lubricating oil taxes, 
and deferred the motor vehicle 
registration date to Mar. 1. A bill 
designed to drive reckless and 
financially irresponsible motorists 
from the roads was passed. 

Maryland: Public opposition 
killed an effort to increase the 
gasoline tax rate two cents per 
gallon, and prevented diversion 
of gasoline tax revenues to gen- 
eral state expenses. The motor ve- 
hicle registration date was post- 
poned to Mar, 31. 

Minnesota: A constitutional 
amendment designed to place gas- 
oline tax receipts in the general 
fund failed of enactment. 

Mississippi: The legislature ap- 
proved the governor’s good roads 
program and made _ $40,000,000 
available for highways. Filling 
stations were exempted from the 
chain-store tax law. All privately 
owned motor vehicles operating 
within 50 miles of home were 
exempted from ton-mile taxes. A 
special motor vehicle commission 
was created, with a staff of in- 
vestigators and collectors four 
times as large as formerly, to aid 
in preventing gasoline tax evasion. 
The legislative investigation of 
gasoline tax evasion was con- 
tinued. 

New Hampshire: The legisla- 
ture, meeting for a one-day spec- 
ial session, defeated proposals to 
increase the gasoline tax rate one 
cent per gallon to finance the re- 
pair of roads and bridges after 
flood damage, and devised other 
means of obtaining the money 
without imposing taxes. 

New York: The state’s budget 
was reduced $16,000,000 to permit 
of a one cent reduction in the gas- 
oline tax. Bills to make the regu- 
lar gasoline tax rate three and 
four cents were defeated. A bill 
was passed to tax diesel fuel used 
in motor vehicles at the same rate 
as gasoline. More than 100 bills 
regulating the dimensions and op- 
erating of motor vehicles were de- 
feated, as were also several pro- 
posals to impose chain-store taxes 
upon filling stations and to tax 
refined petroleum products. 

Rhode Island: All bills detri- 
mental to highway users were de- 
feated. Holders of gasoline pump 
licenses were exempted from fur- 
ther licensing. Proposals to in- 
crease the gasoline tax rate, heard 
prior to the convening of the 


Unemployment Insurance 
Act Effective in Wisconsin 


MADISON, Wis. — On July 1, 
some 37,000 industrial employers 
in Wisconsin became responsible 
for the employment of their 400,- 
000 workers under the state’s un- 
employment insurance act. After 
two legislative postponements, the 
law providing for minimum un- 
employment benefits of $5 a week 
and maximum benefits of $15 a 
week, for 13 weeks, becomes ef- 
fective on that date. 

Liability of the employers ex- 
tends over a 26-week period in 
one year with benefits calculated 
as a proportion of the weeks of 


employment put in by a worker 
after July 1, the proportions being 
one week of benefits for four 
weeks of work, one in five and 
one in six. 

The Wisconsin law was passed 
in the special session of 1932 and 
benefits under it have been ac- 
cumulating since July of that 
year until some $11,000,000 has 
been accumulated. Prime motive 
of the law is to guard against 
fluctuations in employment and 
the state has embarked on a sys- 
tem of job-finding to keep 
workers employed. 


the | 














JUST LIKE their big brothers, the automobiles, Covered Wagon 
Trailers are now being shipped by boat to Great Lakes ports. This 
view is of a M. A. T. boat loading Covered Wagons at Detroit, des- 


tined for eastern distributors. 


legislature, were not considered 
because of public protests, A bill 
further to regulate the petroleum 
industry failed of passage. 
Virginia: A bill to increasé the 
state gasoline tax one-half cent 


OU’VE met him. A chronic crab. Give 
him the slightest grounds for a squawk 
about his new car and he'll let out a moan they 


can hear in Frisco. 


Fortunately there are few of his kind, but 
even one of these kickers can kill a dozen or 


so potential sales. 


So it’s good business to do everything in your 
power to see that every potential kicker be- 
comes an enthusiastic booster. 
among others, doing two things. 

First. . . fill the crankcase of every car you 
deliver with the world’s finest motor oil, Gulf- 
pride. This 100% Pure Pennsylvania oil will 
do more to keep a good motor in good shape 


GULF PETROLEUM 
PRODUCTS 


5 Cent Oil Tax 
Bill Defeated 


. o 

In Louisiana 

BATON ROUGE, La. A pest 

| bill, directly affecting the opera- 

tions and distribution of automo- 

| biles in Louisiana met defeat in 

the state legislature here this 

week. It would have levied a tax 

of five cents a quart on lubricat- 
ing oil. 

Another bill, proposing to force 
every for-hire vehicle and pas- 
senger or school buses to be 
equipped with safety glass, was 
also defeated. 

A bill which passed the state 
senate a few days ago by a good 
majority would demand that 
bodies of all school buses be con- 
structed entirely of steel. The bill 
will soon be heard before the 
house committee and a stiff fight 
is promised by the Hardwood Pro- 
ducers Assn., Inc., of New Orleans. 

Another bill, passed through one 
branch of the legislature, would 
require all trucks to be equipped 
with signal flares to be placed 
100 feet in front and to the rear 
on public highways when parked. 





a gallon was defeated, as was a 
move to have the state take over 
the amortization of county bond 
issues. Diversion of highway 
funds, advocated prior to the ses- 
sion, were not considered. 








than any other oil made. It forms far less sludge 
and gum—and has actually lubricated automo- 
bile motors for 80,000 miles without any need 
of removing carbon! 

Second ... load the tank with Gulf No-Nox 
Ethyl, Aviation Grade Gasoline. This knock proof 
gas, recently stepped up to 80 octane adds zip to 
even a fast car...and helps you transform 
a natural doubting Thomas into an extreme 


Which means, enthusiast. 


Fill out the coupon below and get the com- 
plete Gulf story. Send for a FREE copy of a 
brand-new book, “‘You Can’t Call It Luck!” 
It tells why doing business with Gulf is most 
profitable to you. Mail the coupon today! 


FIND OUT WHY 
THE GULF SIGN 
IS THE 
DOLLAR SIGN 


GULF, 3800 Gulf Building 
Pittsburgh, Pa. 


Please send me a FREE copy of your new book for 
dealers, “You Can’t Call It Luck!” 


Name 


Street 


City 
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Huge Untapped Farm Market i is Shown in Survey 


13% of Farmers 
Operate Trucks; 
98% Have Cars| 


DETROIT.—The farm sections 
have proved to be the backbone 
of truck sales this year, and from 
all indications will continue to be 
for some time to come. 


In the table on this page, re- 
printed from Barron’s Weekly, is 
an analysis of the vast potential 
market for trucks. That this 
market has only been scratched 
is evident in the figures. 

Taking Iowa as an example, 
that state has, the largest num- 
ber of Class I farms of any state. 
Class I in this case represents 
farm producing products valued 
at $1,500 or more in 1929, exclu- 
sive of family living. With 74.3 
per cent of Iowa’s farm graded 
Class I, the average cash income 
in 1935 in that state was $2,103. 
Despite the fact that most of 
these farms have an income much 
higher than the average $1,019) 
only 14.8 per cent of them have 
trucks. Over 90 per cent, how- 
ever, own Cars. 

California Highest 

Largest income last year was 
in California where the average 
farm had a cash income of $3,205. 
Approximately 58 per cent of 
California farms are graded Class 
I, but only 26.3 per cent of them| 
operate trucks. 

Taking the country as a 
whole, 53.2 per cent of America’s 
farms are Class I. Out of 6,- 
812,350 farms in this country, with eine 
an average income of $1,019, only| _-**“* 

13.4 per cent own trucks and 58| WEST SOUTH CENTRAL... 
per cent cars, — 

Highest percentage of truck Saecmtne 
owning farms are in Montana, Colorado 
with 72.6 per cent. Lowest are| ew Mexico 
in Kentucky, with 2.7 per cent. Arizona 

The greatest car-owning farms! Utah 
are in Iowa with 90.2 per cent of| Nevada 
the farms operating cars. Louis-| WOUNTAIN 
iana farms own the lowest num- Washington 
ber of cars, that state’s total be- Oregon 
ing only 25.7 per cent. California 

Huge Market Remains PACIFIC 

An analysis of the table on this U. S. TOTAL 
page indicates a tremendous mar- | 
ket for trucks and cars which,|_ : * 
despite huge increases in sales in 
farm states this year and last, is 
still relatively untapped. The im- 
portance of the farmer in auto- 
mobile sales is increasing at a/| 
rapid rate, with farm states show- | cash incomes. 
ing proportionately greater sales| The following table, also from 
increases than urban states. With} Barron’s, divides the country into 
a vast field upon which to draw, | | two sections, with the northern 
it seems fairly certain that auto-| and western states obviously the 
mobile companies can look to the! wealthier sections: 
farmer for sales for a long time 
to come. 

America’s biggest truck market} jue of farms 
lies in the North, Mountain and} 4, acreage per farm 
Pacific states, with the South and | Average cash income, "35 
Southwest comparatively small. | *\“"" a ond ; 
Although these latter sections © of farms having: 
own few cars and trucks, in- 
comes are much smaller. In the; |" 
North and West incomes are high] jj\.) ine senice... 
and the percentage of truck and ‘jpetge. of Class I farms 


New Hampshire 
Vermont 
Massachusetts 
Rhode Island 
Connecticut 

NEW ENGLAND 
New York 
New Jersey 
Pennsylvania 
Delaware 
Maryland (and D.C.) 

MIDDLE ATLANTIC 
Virginia 
West Virginia 
North Carolina 
South Carolina 
Georgia 
Florida 

|SOUTH ATLANTIC 
Ohio 
Indiana 
Illinois 
Michigan 
Wisconsin 

EAST NORTH CENTRAL... 
Minnesota 
Towa 
Missouri 
North Dakota 
South Dakota 
Nebraska 
Kansas 

WEST NORTH CENTRAL... 
Kentucky 
Tennessee 
Alabama 
Mississipi 

EAST SOUTH CENTRAL.... 
Arkansas 
Louisiana 
Oklahoma 





car-owning farms is also com- 
paratively high. Here, however, 
there is a large market for re- 


placements, backed up with high 


The South 
and 
Southwest 
3,367,041 

110.2 


582.0 


The North, 
Mountain, and 
lacific States 
1.445, 

198.4 
$1,414.0 $ 


s00 
rage 
094.0 2,508.0 
Petge 
Cars .. 
Trucks 


Number cf 
Farms 
41,907 
17,695 
27,061 
35,094 
4,327 
32,157 
158,241 
177,025 
29,375 
191,284 
10,381 
44,501 
452,566 
197,632 
104,747 
300,967 
165,504 
250,544 
72,857 
1,092,251 
255,146 
200,835 
231,312 
196,517 
199,877 
1,083,687 
203,302 
221,986 
278,454 
84,606 
83,303 
133,616 
174,589 
1,179,856 
278,298 
273,783 
273,455 
311,683 
1,137,219 
253,013 
170,216 
213,325 
501,017 
1,137,571 
50,564 
45,113 
17,487 
63,644 
41,369 
18,824 
30,695 
3,696 
271,392 
84,381 
64,826 
150,360 
299,567 

. 6,812,350 


*Portion representcd by boncfit payments shown in parentheses. 


Pati Givket Analysis 


Avoe. Inercase 
In Cash Income 
Per Farm 
(1932-35) 


$121 
130 
263 
73 
198 
109 
109 
315 
393 
263 
406 
400 
313 
198 
182 
385 
270 
279 
62 
263 
373 
518 
545 
255 
429 
423 
535 
842 
262 
539 
457 
461 
539 
513 
198 
140 
158 
198 
175 
131 
279 
349 
320 
276 
1,089 
907 
849 
633 
279 
595 
325 
741 
776 
542 
381 
864 
659 
358 


Avge. 1935 
Cash Income 
Per Farm* 


$874 ( —) 
935 
1,215 
1,360 
1,601 
1,196 
1,132 
1,358 
2,350 
1,107 
1,302 
1,313 
1,310 
530 
334 
681 
556 
509 
1,224 
598 
1,028 
1,229 
1,571 
850 
1,257 
1,191 
1,375 
2,103 
856 
1,219 
1,138 
1,696 


Avge. Value 
Land and Bidgs. 
Pcr Farm 
$3,425 
3,783 
4,286 
7,285 
8,144 
8,828 
5,696 
5,905 
7,977 
4,505 
4,959 
5,616 
5,396 
3 005 
2,269 
2,069 
1,725 
1,715 
4,407 
2 281 
5,007 
5,180 
9,536 
4,205 
6,238 
6,087 
6,803 
11,092 
3,948 
8,358 
8,305 
11,696 
8,469 
7,954 
2,229 
2,030 
1,347 
1,190 
1,684 
1,486 
1,736 
3,677 
5,137 
3,542 
7,433 
6,814 
9,537 
6,580 
4,113 
7,047 
5,157 
11,518 
6,531 
6,527 
6,922 
15,466 
11,099 
4,823 


Avoe. Size 
cf Farms 
(Acres) 


112.7 
119.6 
149.4 
62.6 
71.1 
64.7 
97.7 
105.6 
65.2 
82.9 
88.7 
98.6 
92.3 
89.3 
90.0 
66 2 
74.5 
101.0 
83.0 
83.0 
89.6 
102.2 
136 9 
93.9 
117.4 
107.9 
161.4 
154.8 
125.9 
462.4 
445.4 
348.9 
275.0 
231.4 
74.4 
69.7 
71.9 
63.1 
69.6 
70.1 
61.4 
165.6 
274.6 
176.8 
939.6 
220.6 
1610.4 
471.0 
831.5 
744.7 
203.3 
979.9 
640.7 
174.0 
267.8 
202.4 
208.6 
154.8 


Autos 
(1930) 
59.0 
62.3 
63.6 
57.6 
61.9 
61.9 
60.5 
72.0 
70.1 
70.3 
77.2 
70.6 
71.1 
47.1 
40.5 
44.8 
37.4 
33.4 
41.0 
38.8 
78.5 
77.9 
79.5 
78.9 
83.9 
79.7 
86.0 
90.2 
64.1 
86.6 
86.5 
91.8 
87.5 
82.8 
33.3 
34.2 
27.6 
26.7 
30.2 
26.3 
25.7 
57.7 
56.7 
45.6 
29.0 
73.8 
71.6 
76.0 
44.9 
57.9 
60.2 
69.6 
67.7 
71.6 
75.3 
76.8 
75.1 
58.0 


( 
ct 
( 20) 
( 1) 
( 34) 
( 12) 
( 2) 
( 12) 
( 9) 
( 18) 
( 30) 
( 9) 
( 22) 
( 5) 
( 53) 
( 55) 
( 50) 
( 27) 
( 41) 
( 60) 
( 96) 
(147) 
( 31) 
( 35) 
( 75) 
( 98) 
(240) 
( 84) 
(206) 
(208) 
(250) 
1,520 (236) 
1,419 (175) 
479 ( 55) 
385 ( 36) 
381 ( 42) 
424 ( 49) 
418 ( 46) 
446 ( 68) 
619 (121) 
801 (129) 
883 (137) 
731 (118) 
1,936 (191) 
1,857 (149) 
2,177 (144) 
1,673 (185) 
905 ( 57) 
2,014 ( 71) 
1,195 (106) 
2,380 ( 26) 
1,737 (139) 
1,562 (108) 
1,154 ( 55) 
3,205 ( 57) 
2,298 ( 71) 
1,019 ( 86) 


Auto Sales Continue Good 


In Denver Area, Dealers Say 


By IRA R. ALEXANDER 


DENVER. Automobile sales 
continue good in this section. | 
During the past week, according| O. L, Davis jr., 
to local dealers, business jumped| show committee reports the show 
ahead with a big increase over 
sales of new cars a year ago. 
There are a number of reasons 
| for the betterment—chief among 
them the fact that veterans are 


the best 
event. He 
much 
the part of the hundreds of visi- 
tors and that many sales resulted 
and a nice list of prospects lined 


further states that 





at this time spending a part of 
their bonus money for new cars 
Then last week the annual sum- 
mer automobile show was staged 


up. 
C. F. Morrell, 
Cullen - Thompson 


general manager 
Motor Co., 


Standard of the Industry 


BORG & BECK 
CLUTCHES 


Thi OF BORG- aaa: CORPORATION 


Pct. of Farms With: 


+Farms producing products valued at $1,500 or more in 1929 (exclusive of family-living). 


in the civic center here by the} 
Denver Automobile Dealers Assn. | 
chairman of the| 
in the history of this| 


interest was displayed on | 


Pct. 
Class ? 
Farms 
(1929) + 
40.1 
38.6 
52.4 
49.7 
49.4 
50.3 
460 
56.0 
62.0 
43.4 
53.0 
45.7 
49.9 
19.6 
13.5 
18.5 
13.3 
15.3 
23.0 
16.9 
42.9 
41.1 
55.6 
41.0 
64.6 
49.2 
63.3 
74.3 
32.3 
73.1 
71.1 
71.8 
55.9 
59.6 
15.4 
13.3 

9.6 
11.9 
12.5 
13.8 
12.8 
33.2 
27.9 
23.5 
56.0 
61.9 
58.6 
55.4 
32.4 
41.7 
47.7 
62.3 
52.4 
49.1 
45.8 
58.4 
53.2 
35.6 


Tractors 
(1930) 
8.2 
6.8 
9.4 
13.9 


Trucks 
(1930) 


25.3 
27.2 
18.6 
31.2 
41.1 
31.5 
26.7 
33.8 
49.3 
25.0 
28.6 
23.7 
29.9 
10.5 
8.4 
6.3 
4.2 
5.9 
18.4 
7.1 
16.7 
15.7 
18.1 
20.6 
27.6 
19.6 
19.2 
14.8 
7.5 
21.2 
17.4 
19.4 
19.3 
15.7 
2.7 
3.5 
4.7 
5.0 
4.1 
4.3 
5.4 
11.3 
10.1 
8.4 
72.6 
14.4 
23.9 
26.8 
16.0 
19.2 
14.7 
32.5 
21.8 
24.9 
16.5 
26.3 
23.8 
13.4 


53.9 
46.4 
10.9 


From Barron's Weekly 


| Chrysler and Plymouth dealer, 

says business is far ahead of last 
| year. “A shortage of new cars has 
handicapped us,” he said, “but 
even at that we have sold in the 
neighborhood of 80 per cent more 
| cars so far this summer than dur- 
ing the same period a year ago. 
We expect an excellent fall busi- 
ness.” 

In fact, all local automobile dis- 
tributors are making plans to 
care for good business this fall. 
Reports from their dealers in the 
farming communities of the state 
are to the effect that farm crop 
outlook is good and farmers will 
be in the market for new cars on 
a greater scale than for a number 
of years past. A report from a 
Greeley, Colo., dealer says that 
warm weather, following recent 
rains in that section of the state, 
has put all farmers, including the 
dry land farmer, in a happy 
frame of mind, as it has advanced 
the crops of all kinds further 
along than known at this period 
in many seasons previous. 

The number of automobiles, 
trucks and trailers in Colorado 
has not only set a new record but 
has made it necessary for the 
state motor vehicle deartment to 
put in a second rush order for 
more license plates. Charles H. 
Gunn, head of the department, 
said he had ordered 4,080 addi- 
tional plates, most of them for 
passenger cars. He has now 
ordered a total of 275,970 pas- 
senger car plates for 1936 as com- 
pared with a total of 256,148 such 
plates ordered last year. 

Sale of used cars is showing 
improvement, while truck demand 
continues good. 








} 
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the An Dimension 


The News of Automotive Advertising 
By GERRY SCHURMAN 


Coming—A New Twelve 


Monday morning there was heavy traffic through ADN’s 
front door. It seems that an awful lot of people spotted 
some new billboards just put up around Detroit. Ordinar- 
ily a new billboard doesn’t upset the routine of automo- 
bile men, but this one was different. 

Headed “Watch for the new 12” it went on to describe 
the new thrill and ‘new smoothness” that awaited lucky 


Detroit. If we remember right, 
about economy, but we’re not sure. © 


Anyhow, the traffic into ADN 
office was terrific, what with 
everyone coming around asking 
us what manufacturer was jump- 


ing the gun with a new 12. We} 


began to wonder about it our- 
selves and started an investiga- 
tion. 


As a sort of anti-climax, we | 


found that it’s only a new beer. 
As near as we can discover, the 
12 means something about a new 
case of 12 bottles. All of which 
looks to us as some pretty smart 
advertising around a city like 
Detroit. 


Elected 


At the Boston convention of 
the Advertising Federation of 
America this week, George Slo- 
cum, publisher of ADN, was 
elected vice-president of the Fed- 
eration. He was also 
chairman of the Men’s 
Joseph J. Hartigan, 
dent in charge of 
Campbell-Ewald, was 
director for a three-year term and 
Louise C. Grace, director of re- 
search and media for Grace & 
Bement, was elected secretary. 


Clubs. 


media for 


hata! 





vice - presi- | 


elected a| 


it also said something 





Hartigan is a director of the De- 
troit Adcraft Club and Miss Grace 
is retiring president of the Wo- 
men’s Advertising Club of Detroit. 
She is a former governor of the 
fifth district of the Federation 
and this year served as a mem- 
ber of its resolutions committee. 


Favor Newspapers 
Automotive advertisers, which 
includes cars, trucks, accessories, 
gasoline, oils and tires, spent 60.8 
per cent, or $34,515,000, of their 
1935 appropriations in newspapers. 
Magazines got 26.2 per cent or 


| $14,881,550 and 13 per cent or 


$7,415,325 went to radio. The to- 
tal expenditure by 55 companies 


|in this group was $56,811,875. 


The figures are from an anal- 
ysis by the Bureau of Advertising 


| American Newspaper Publishers 
named | 


Assn. 


Time Change 

Horace Heidt’s Brigadiers will 
start their 17th month on the na- 
tion-wide Columbia network for 
the Stewart-Warner Corp. by a 
shift in time schedules, effective 


WHEN YOU 


G0 


TO DETROIT 


peateses you'll want to stop where motor 
makers and motor dealers get together in Detroit. 
Here—where industry's big men meet for luncheon, 
for dinner, for conventions and meetings. And, when 
business is over, you'll appreciate the just-around- 
the-corner location of theaters and shops. The 
convenience and service of the Book’s five famous 
restaurants. The new Motor Bar and Cafe. And the 
quiet luxury of your high-up room, air-cooled by 
lake breezes. Make a note before you start on your 
next trip to Detroit—stop at the Book. 


Book-Cadillac 


HOTEL 


1200 ROOMS . . . MINIMUM RATE $3.00 fy 


Durries Crane, Manager @ William J. Chittenden, Jr., Resident Manager 
Directed by National Hotel Management Company, Inc. @ Ralph Hitz, President 








WELDED TUBULAR STEEL, strong but light in weight, forms 
the framework of the body unit of the new Gar Wood motor coach 
now being manufactured by Gar Wood Industries, Inc., Detroit. Here 
the coaches are shown on their way in the assembly line. The motor 
is located at the rear instead of at the front or side. There is no 
separate chassis frame; the body unit serves both as body and 


chassis frame. 


Glass Fish Lines 


Are No Fish Story 


TOLEDO.—Glass fish lines 
are the newest thing fabri- 
cated from fibrous. glass. 
Big fish are already being 
ciught on the new type of 
line which is stronger than 
silk or linen and resists all 
manner of fungi and molds 
in water. 

Owens - Illinois Glass Co. 
and Corning Glass Works 
are now comb‘ning research 
on applying the glass fiber 
to thermal insulation for 
pipes and electrical insula- 
tion for wires, 





Earnings Up 

DETROIT.—‘We will have slightly 
greater per share earnings for the 
three months ended June 30 than 
in the second quarter of last year,” 
L. A. Young, president of the L. A. 
Young Spring & Wire Co. stated. In 
the second quarter of 1935 the com- 





July 6. After that date their pro- 
gram will be heard each Monday 
from 8 to 8:30 p. m., EDST. It 
is heard currently on Thursdays 
from 10 to 10:30 p. m. 


Notes 

The American Car & Foundry 
Co., New York, has appointed 
Swafford & Koehl, Inc., of that 
city, as its advertising agency.... 
The Fram Oil Filter for cars, 
made by the Fleming Mfg. Co., 
Inc., Worcester, Mass., is using a 
radio and newspaper campaign 
in New England. The company 
plans to take in other sections 
during the summer. Willard G. 
Myers, New York, is the agency. 

. Arthur R. Mogge, Inc., Chi- 
cago, has the account of the 
Automotive 
chinery Co. 


Fisher Starts 
Production at 


Grand Rapids | 


(Continued from Page 1) 


that applications for future em- | 
and | 


ployment in the die-shop 
other departments of the new 
manufacturing unit are now being 
received under the direction 
Paul S. Strecker, 


of personnel director. 
Many of the machines 


in place and ready for operation 
Others are being set up 
tested. Of the latest design and 


| construction, the equipment is of 


sufficient size to produce the 


largest dies employed in automo- | 
bile body construction, including | 


those required in the fabricatior 
of the steel “turret top” of the 
new Fisher body. These weigh 
from 36 to 70 tons. 

The heat-treating room. where 
the cutting edges of the dies will 
be tempered, likewise is being 
prepared for early operation. 
Fires are being started in the car- 
bonizing and hardening ovens to 
dry the brick and mortar, while 
work proceeds on the lead and 
cyanide pots, as well as the elec- 
tric drawing furnace. 

Though the walls of the press 
room are not yet completed, 
equipment scheduled for this sec- 
tion of the plant is being set up 
as it is received. The network of 
box girders forming the beds for 
the presses is in place, and erec- 
tion of the mammoth machines is 
being conducted as rapidly as 
possible. 

More than four-fifths of the 
wall space is of glass, with the 
result that 233,000 square feet, or 
82 per cent of the total is devoted 
to windows. Painters are now 
covering the interior with several! 
coats of dull white to reflect the 
sun’s rays and further improve 
light conditions. 


| equipped 


Maintenance Ma- | 


of | 
a former resi- | 
dent, who is assuming the duties | 


pur- | 
chased for the die shop are now | 


and | 








pany had net profit of $546,653 after 
. = all charges and taxes equal to $1.41 
Require Safety Glass a share on 398,198 no-par shares 
BATON ROUGE, La—H. B. 328,|then outstanding. There are now 
requiring that automobiles manufac- 408,658 shares outstanding. 
tured after Jan. 1, 1937, shall be Earnings for the six months will 
with safety glass, has thus be around $1,000,000, or equal 
ctuak te Sabbilines Wiias ; to approximately $2.50 a_ share, 
Bere oe eee BO nee of rep-|against net profit of $1,067,585 in 
resentatives. The vote was 79 to 0.| the first half year of 1935. 





‘Blue Ribbon Values’ 


in Tires to Win 
Used Car Buyers! 


LWAYS the most popular tires, now 
Goodyears are heavily advertised as 
‘*Blue Ribbon Values.’’ Cash in — feature 
new Goodyears on your used cars—get faster 
selling action — more money per deal in- 
cluding a profit above what 
the Goodyears cost you. 


Just try using the first-place 
popularity of Goodyears to 
help swing more used car 
sales your way. It’ll pay 
you to 


See Goodyear Man 


He has new Goodyears for 
every type of used car in 
your stock, regardless of 
its price classification. 


aoe 





NEW YORK. — Safety entered 
into the news this week when the 
Automobile Manufacturers Assn.’s 
safety traffic committee held 
meetings in New York with pub- 
lic relations representatives of or- 
ganizations interested in the 
safety movement and with mem- 
bers of the press. 

At the luncheon meeting with 
the latter, Alfred Reeves, AMA’s 
vice-president, and Paul W. Gar- 
rett, public relations director of 
the General Motors Corp., made 
brief talks. Reeves pointed out 
that a survey of some 600 news- 
papers last month showed that 
when it comes to articles dealing 
with automobile accidents, more 
matter of a constructive nature 
and less morbid stuff is being 
published. 


Traffic Deaths Off 


Traffic deaths fell off 3 per cent 
in the first five months of this 
year, according to the AMA’s 
safety traffic committee’s figures, 
based on the number of fatal ac- 
cidents and the estimated total 
of automobile fuel consumption. 
Says the committee’s bulletin on 
the subject: 


“Progress in safety was reflected 
in reports that the traffic death 
rate for the first five months of 
1936 was 18.89 per 10,000,000 gal- 
lons of gasoline used in automo- 
biles. This is contrasted with the 
rate of 21.22 for the same months 
of 1935. Traffic deaths in May 
stood 7 per cent higher than May 
of 1935, while fuel consumption 
in May was 11 per cent in excess 
of the same month last year. 


“In the face of progressive in- 
creases in motor vehicle use over 
previous years, the leaders in the 
safety movement confidently an- 
ticipate holding total traffic 
deaths for 1936 at, or below, the 
1935 total of 37,000.” 

Those who attended the safety 
publicity conference in New York 
were: 

Paul W. Garrett, public rela- 
tions director, General Motors 
Corp. and a member of the safety 
traffic committee of the Automo- 
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AMA Holds Safety Traffic Meeting in New York 


More Constructive Press 


Stories Noted by Reeves 


By BOB MOUNTSIER 


bile Manufacturers Assn.; Alfred 
Reeves, vice-president, Automobile 
Manufacturers Assn.; Stephen 
D. Bryce jr., Automobile Manu- 
facturers Assn.; Tom A. Burke, 
National Safety Council; Stephen 
James, Highway Education 
Board; Harry Barsantee, Travel- 
ers Insurance Co.; Robert Duffus, 
Harvard Bureau for Street Traf- 
fic Research. 


Truckers Represented 


Miss Clarice Wade, National 
Congress of Parents and Teach- 
ers; Hollister Moore, Society of 
Automotive Engineers; Moe 
Glazer, American Trucking Assn.; 
Dr. R. L. Lee, General Motors 
Corp.; A. J. Montgomery, Amer- 
ican Automobile Assn.; C. C. Mc- 
Gill, Automobile Manufacturers 
Assn, 


Robert Monaghan, National Bu- 
reau of Casualty and Surety Un- 
derwriters; John Darr, Commer- 
cial Investment Trust; John Hall, 
American Legion. 


George Robertson and other ex- 
ecutives of the Roosevelt Race- 
way will soon make their decision 
regarding the type of surface to 
be used on this new Long Island 
track. Ye Olde Vanderbilt Cup 
winner and Babe Stapp have been 
burning up six stretches of road 
materials with a heavy old racing 
car. 


Foreign Drivers Expected 


The Roosevelt race next fall— 
the one on Oct. 12 at the Race- 
way—will see some _ interesting 
groups of foreign drivers, accord- 
ing to certain dope we get from 
Europe. At least 36 cars will start, 
and this number may be increased 
to 45 at the discretion of the stew- 
ards, according to a change in 
the Contest Board rules for the 
race. Also, a new rule makes rid- 
ing mechanics optional. 


Nine Ford dealers over in Jer- 
sey sponsored a huge Ford serv- 
ice meeting in Newark the other 
night—two shows required for the 
4,500 reported in attendance... 
Ford’s general sales manager, W. 
C. Cowling, was in town recently 
—talking to the local Ford deal- 
ers. 


\ 
Deee O'clock in the Mocuing 


“Now Egbert, you can’t go ordering a glass 


of hot milk at 3 o’clock in the morning! 


” 


“Oh, I can’t, can’t I? Didn’t you know that 
The Roosevelt keeps a whole battery of Hot Milk 
Chefs on duty all night just for smarties like me? 
And what would you think Eulalia, if I told you they 
also keep Onion Soup Chefs, Ham and Egg Chefs....” 


“I'd think darling, they had made you public 


ity agent for the hotel!” 


ex 
The ROOSEVELT 


MADISON AVE. AT 45th ST., 


NEW YORK 


Bernam G. Hines, Managing Director 


Expensive? Not at all! Single from $4. Double from $6. 


THEORY and practice in engineering are combined at the University of Michigan, where the 
students in automotive engineering have a chance to study just how theories are applied in actual 
practice. The photo shows a group of engineering students listening to Professor W. E. Lay, head 
of the automotive engineering department, explain some features of automotive construction with the 
aid of this Hudson-8 cut-away chassis that has just been presented to the University by Hudson. It 
is the chassis displayed at the automobile shows last winter. 


Hudson Cut-Away Chassis 
Is Presented to U. of M. 


DETROIT. — Constructive, use- 
ful service for an automobile 
show cut-away chassis display 
was found this week by the Hud- 
son Motor Car Co., when it pre- 
sented to the University of Mich- 
igan its 1936 cut-away model of 
the Hudson Eight which was dis- 
played at automobile shows last 
winter. 

The chassis now reposes in the 
automotive laboratory of the Uni- 
versity of Michigan at Ann Arbor 
where it is used by the faculty to 
demonstrate how _ engineering 
theory and practice are linked in 
modern automobile design. 


“Co-operation of the automotive 
industry,” said Prof. H. C, Ander- 
son, head of the department of 
engineering, “has accomplished 
much in advancing our methods 
of teaching. Today, engineering is 
advancing so rapidly that text- 
books, in some instances, may be- 
come obsolete in certain respects 
only a short time after they are 
printed. There are certain text- 
books in existence that say it is 
utterly impossible to do certain 
things that are now a matter of 
daily routine in the automobile 
factories. These textbooks were 
quite right when they were writ- 
ten, but science has advanced so 
fast that the impossibles of today 
are the commonplace events of 
tomorrow. As a result, our latest 
textbooks deal largely with theory 
and avoid the practical. 


“Through the use of the cut- 
away chassis, the student is given 
practical problems to work out 
for himself. Blueprints are pro- 


Canadian Sales 


Rise 15% in May 


MONTREAL, — Canadians 
bought more new cars in May 
than a year ago, according to the 
Dominion Bureau of Statistics. 
There were 19,093 motor cars sold 
for $19,273,600 in May, an increase 
of 15 per cent in number and 12 
per cent in value over May, 1935. 
Of these 15,854 were passenger 
cars which sold for $16,105,326 
compared with 13,868 units sold 
for $13,495,025 a year ago. 





vided by the factory engineering 
department and these are given 
to our students to work out prob- 
lems. For example, he is given a 
part to design, just as he would 
be given in actual practice. Then, 
when he has worked out this, his 
design is compared with the work 
of the factory engineers as shown 
in the chassis. He is given a cer- 
tain problem to develop, with 
stresses of materials to work out, 
and again his results are com- 
pared directly with the method 
finally used by the engineering 
staff of the automobile company.” 


Second Half 36 
Opens Strong; 
Sales Gaining 


(Continued from Page 1) 
about 25,000 units weekly. The 
company had been operating on a 
four-day week to adjust assembly 
plant stocks. Chevrolet closed 
June with the highest domestic 
production in its history and 
sales for the month are expected 
to establish new records also. 
July schedules are not expected to 
show any material reduction. 
Plymouth is expected to hold ap- 
proximately the same rate during 
July which obtained during June 
when the weekly total ran in the 
neighborhood of 10,500 units. This 
unit is reported to have a heavy 
bank of unfilled orders still on 
hand. 

From current reports it is 
likely that little recession may be 


SUNDAY at 7:30 


c 


Julia Sanderson and Frank 
Crumit, starred in GULF’S 
Summer Show, with Hal 


SAVING TIME 


expected from any of the plants 
in the bracket just above the low 
price field during July. Dodge 
sales are said to be running at 
all-time high levels, so no let- 
down in output could be expected 
from that quarter. Pontiac, Olds- 
mobile and Buick are going 
strong and projections for July 
are well in line with the June 
rate. 


Graham- Paige factory sales 
during the second quarter are re- 
ported 40 per cent above the cor- 
responding quarter for last year 
when 5,035 units were shipped. 
Hudson sales for the week ended 
June 27, were up 31 per cent over 
the same period last year with 
the total for the first four weeks 
of the month placed at 10,738 
units which is 44 per cent above 
the same period 1935 and the 
highest for the period since 1929. 
Studebaker closed this week for 
inventory and stock adjustment. 


By and large, the second half 
of the year has opened most aus- 
piciously as a trailer for what 
now seems to have been the 
second best half in the history of 
the industry from a production 
and sales standpoint. May regis- 
trations, which are reported on 
Page 2 of this issue, show a total 
of 392,750 new passenger cars and 
62,183 trucks. This is a drop in 
passenger car registrations of 
112 per cent from the 397,190 
units in April, but the May level 
was 7 per cent above the normal 
computed on the basis of sales 
between 1920 and 1934. The total 
also was 33.95 per cent above the 
293,199 registered in May last 
year. Commercial car registra- 
tions were down 4.28 per cent 
from the 64,961 total for April, 
but 29.6 per cent above the 47,968 
units registered in May a year 
ago. April commercial car regis- 
trations, however, were the high- 
est in the history of the industry. 


GULF SALUTES 
PLYMOUTH 


in one of a series of tributes to the 
automobile industry 


GULF 


EASTERN 
DAYLIGHT 


OLUMBIA NETWORK 


mp’s Orchestra and Ed 


Smalle’s 7 G’s. 





Chrysler Holds 
Center of Stage 
In Week’s Trade 


By C. J. ALEXANDER 


NEW YORK.—The Revenue Act 
of 1936 probably will have the 
immediate effect of larger divi- 
- dend payments 

by a few of the 

larger and fi- 
nancially 
stronger auto- 
motive com- 
panies but the 
real significance 
of the new law 
to the industry 
will be obscure 
until regulations 
and interpreta- 
tions are issued 
in three or four 
months by the Internal Revenue 
Bureau. 

Larger dividend payments will 
not be entirely for the benefit of 
stockholders. Dividends under the 
new law will be subject to a 
normal income tax of 4 per cent, 
as against no taxation on income 
of this nature in the past. The 
government stands to benefit by 
heavier levies against surplus if 
corporations retain earnings and 
by the new tax on dividends de- 
clared. 

Chrysler Would Pay $2.13 

On the basis of 1935 earnings, 
it is estimated that Chrysler 
would have paid $2.13 per share 
in federal income taxes under the 
new law, as against $1.43 actu- 
ally paid. General Motors would 
have paid 88 cents, as against 69 
cents. It is being forecast that 
these two companies will pay out 
more in dividends as a result of 
the new law because of their 
strong financial positions. Both 
have been liberal with their stock- 
holders in the past, however, and 
the difference in payments may 
not be great. 

The new law embodies a prin- 
ciple of taxation that is yet to be 
tested and there is a general in- 
clination to believe that if the 
theory of forcing distribution of 
a larger share of earnings does 
not work out as planned, it will 
be amended. Also changes are 
likely if the act is found to favor 
large corporations at the expense 
of the small, as some are inclined 
to believe. 

Although freedom of business 
enterprise to build up surpluses 
without restraining legislation un- 
doubtedly led to abuses during the 
boom of the last decade, it also 
enabled many companies to store 
up surpluses that meant the dif- 
ference between survival and fail- 
ure during the depression. The 
surpluses also made it possible 
for many companies to pay divi- 
dends in excess of earnings in the 
worst years of the depression. 

Paid from Surplus 

A number of automotive corpo- 
rations were able to pay divi- 
dends in each year since 1929, al- 
though payments were not earned 
in some years. Mack Trucks and 
Nash Motors are two notable ex- 
amples of the application of sur- 
plus funds to dividend payments. 
Both paid each year, although 
each failed to earn dividends for 
six consecutive years. Mack paid 
out $6.25 a share in dividends in 
the years 1931 to 1935, inclusive, 
although it showed a large net 
deficit on its stock for that period. 
Nash paid out $7.50 a share, as 
against net earnings of 88 cents 
a share in those years. 

Other automotive companies 
that dipped into surplus in one 
or more years to pay dividends 
from 1931 to 1935 included Bohn 
Aluminum, Borg-Warner, Briggs 
& Stratton, Chrysler, Eaton, Fire- 
stone, Marlin-Rockwell, Raybestos- 
Manhattan, Timken Roller Bear- 
ing and L. A. Young Spring & 
Wire. 

Waukesha Motors has postponed 
the payable date of the quarterly 
dividend of 15 cents declared May 
28 from July 1 to Aug. 3 in the 
belief that the new tax law will 


C. J. Alexander 


centres eter 
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Revenue Act Seen Resulting in Larger Dividends 


not apply to its fiscal year end- 
ing July 31 and that payment of 
the dividend on Aug. 3 will count 
in its favor for the next fiscal 
year. The company also declared 
an extra of five cents, payable 
on the same date. 
Refunding Postponed 

Study of the new tax law has 
led to the conclusion that it will 
affect debt refunding as well as 
dividend policies. At a _ result, 
United States Rubber has post- 
poned refunding of its 5 per cent 
mortgage bonds until the exact 
status of refunding operations un- 
der the new law is determined. 

Chrysler continued to occupy 
the center of the stage in trading 
in automotive stocks in the past 
week. Much talk was heard re- 
garding the prospects of a split of 
the stock, the rumors having it 
that the break-up would be on 
the basis of three or four new 
shares for one old. Chrysler has 
risen about 30 points from its low 
of 1936. The advance was inter- 
rupted at times by profit taking 
but reports in the Street were 
that there had been no important 
selling from Detroit sources. 

All Groups Rose 

All groups of automotive stocks 
rose during June, with cars and 
trucks setting the pace. The aver- 
ages did not reach new highs for 
the year, however. 

Automotive Daily News stock 
price average for July 1 compared 
as follows with the preceding 
week, June 3 and July 1, 1935: 
Last Year 
Week Ago 
47.98 23.61 
50.74 24.34 
10 Parts-access... 40.28 39.43 38.35 24.62 
4 Tire-rubbers .. 27.27 26.17 25.76 13.52 

Among the parts and accessory 
stocks, Motor Products was an 
outstanding performer on the up 
side during the past week. 

Recent dividend declarations in- 
clude the following: 

Eaton Mfg., quarterly 50 cents, 
payable Aug. 15 to stock of record 
Aug. 1. Lee Rubber & Tire, 25 
cents, payable Aug. 1 to record 
date of July 15. Spicer, preferred, 
75 cents, payable July 15 to record 
July 3. National Automotive 
Fibres, Class A, quarterly of 25 
cents and extra of 12% cents, 
both payable Aug. 1 to record 
July 10. 


June 3 
43.60 
45.80 


July | 
47.21 
50.02 


24 Motors 
10 Car-truck co’s. 





Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 
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holiday influence, 


to cross 69. 





New York, July 3, 3:00 P.M.—Automotive stocks opened 

higher today under the leadership of General Motors and 
Although the market as a whole was under the 
heavy buying occurred 
Motors, and the stock advanced more than two points 





in General 








Attack on Keeshin F iled 
With ICC by Coast Carriers 


WASHINGTON. — J. L. Kee- 
shin, operator of a nation-wide 
motor truck network, and his 
financial backers, the New York 
banking house of Lehman Broth- 
ers, were objects of an attack 
filed with the Interstate Com- 
merce Commission this week. 

Counsel for the Middle Atlantic 
States Motor Carrier Conference, 
Inc., contended Keeshin and the 
banking firm had used a “dummy 
corporation” in an effort to avoid 
terms of the 1935 motor carrier 
act which placed highway trans- 
portation under the ICC control. 

Claiming to represent 500 mo- 
tor carriers with a total annual 
business of more than $50,000,000, 
the attorneys asked the ICC to 
refuse authorization for purchase 
of the Seaboard Freight Lines by 
the Keeshin Transcontinental 
Freight Lines, Inc. 

The protesting truckers asserted 
Keeshin and the banking firm had 
paid $250,000 for control of Sea- 
board late in 1935, before ICC 
approval and in violation of the 
1935 act. 

Seaboard operations included 
most of the eastern seaboard and 
coastal states from New England 
to Washington. Keeshin also 
headed truck operating com- 
panies that extended from New 


York to Chicago and down to the 
Gulf of Mexico with a maze of 
connecting links. 

The truckers asserted that the 
Seaboard stockholders. received 
their money last winter, although 
the ICC application was not filed 
until May this year. 

They contended title to the Sea- 
board properties was taken by 
Motor Carrier, a corporation said 
to have been formed by Lehman 
employes with only $1,000 capital, 
to which a $250,000 “advance” was 
made. 

Counsel for the truckers said the 
banking firm and Keeshin started 
in the spring of 1935 to build 
“transcontinental operations ex- 
tending from New England to the 
far west.” 

The bankers were said to have 
provided financial backing and 
talent and Keeshin “his own com- 
panies, his operating experience 
and judgment, and a name and 
driving power which already had 
achieved favorable national prom- 
inence.” 


Get Paid Vacations 


HAGERSTOWN, Ind. — All em- 
ployes of the Perfect Circle Co.’s 
Hagerstown, New Castle and Tipton, 
Ind., and Toronto, Ont., plants will 
have a week’s vacation with pay. 


AUTOMOTIVE STOCK QUOTATIONS 
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Allis Chalmers Mfg 
American C. & F 
American Chain 

Auburn Auto 

Bendix Aviation 
Bethlehem Steel 

Bohn Aluminum & Brass 


Chicago Yellow Cab (1) 
Chrysler 

Clark Equipment 
Collins & Aikman 
Commercial Credit 
Commercial Inv. T. 
Continental Motors 
Curtiss-Wright 
Curtiss-Wright A 

du Pont de Nemours 
Eaton Mfg. 

Electric Auto-Lite 
Electric Storage Battery 
Evans Products 
Firestone Tire & Rubber 
Gabriel Co. 

General Electric (80c) 
General Motors 


Goodyear Tire & Rubber 
Graham-Paige 

Hayes Body Corp 
Houdaille-Hershey B 
Houdiaille-Hershey A 
Hudson Motor 

Hupp Motor 
International Harvester 
Johns- Manville 


Last Sale 
July 2 June 26 
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Kelsey-Hayes Wheel B 

Lee Rubber & Tire 
Libbey-Owens-Ford Glass 

Ludlum Steeel 

Mack Trucks (1) 

Midland Steel 

Motor Products 

Motor Wheel 

I ME, osc npacvssnes acne 


Raybestos-Manhattan 


Republic Steel Corp 
Socony Vacuum 
Sparks. Withington 7 
SE a dad denna enenees 
Stewart-Warner 

Studebaker 

Thermoid Co. 

Thompson Products 
Timken-Detroit Axle 

Timken Roller Bearing 

. & 


Westinghouse E. & M 
White Motors 
Yellow Truck 
Young Spring & Wire 


Last Sale 


NEW YORK July 2 June 26 


191, 
144%, 
567, 
23% 
33% 
361g 
37¥%q 
19¥% 
18, 
16% 
10%, 
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231, 
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11% 
oY 
29, 
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345, 
29 
117, 
224% 
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Industrial Alcohol 


CHICAGO 


Asbestos Mfg. 
Bendix Aviation 
Borg-Warner 
Houdaille-Hershey B 
Modine Mfg. 
Perfect Circle 

Pines Winterfront 


DETROIT 


Packard’s Half 
Earnings Equal 


To All of 1935 


DETROIT. In the first six 
months of 1936 net earnings of 
the Packard Motor Car Co. will 
be approximately the same as for 
the entire year of 1935, which 
were $3,315,622, Alvan Macauley, 
president, told stockholders in a 
letter accompanying payment of 
the company’s dividend due 
July 1. 

During the same period of 1936 
Packard’s sales will have totaled 
about 34,000 cars, an increase of 
16,700 cars, or 97 per cent over the 
first six months of 1935. 

Macauley said favorable com- 
ment had been received by the 
company for initiating, as of June 
1 last, new labor policies for fac- 
tory workers which included the 
giving of vacations with pay, sep- 
aration pay (allowances to work- 
ers laid off) and retirement pay. 

“That industry generally is 
thinking and acting in terms of 
generosity and justice to its em- 
ployes is revealed by the wide in- 
terest in our new labor policies. 
Many companies in different fields 
of endeavor, as well as research 
organizations, colleges and others 
have asked us for the details of 
our plan,” said Macauley. 


Twin Coach Business 
Up Sharply Over 1935 


KENT, O.—Increased buying in 
the heavier industries is indicated 
by the sales figures issued for the 
first six months by Twin Coach 
Co., builder of gasoline and diesel 
motor coaches and electric trdl- 
ley coaches. 

As of the last week of June, this 
company reports unit orders for 
the first six months totalling 76 
per cent of the gross unit orders 
for all of 1935. Business booked 
during June again exceeds $1,000,- 
000 as it did in April. Orders on 
the books will keep the plant on 
a two shift basis until early Octo- 
ber, it is reported. 

The company has declared a 
second dividend for the year of 
10 cents per share on common, 
payable July 15 to holders July 3. 


Briggs Mfg. Profit 


Is Up in 2nd Quarter 
DETROIT.—Operating at vir- 
tual capacity through the three 
months just ended, Briggs Mfg. 
Co. is understood to have earned 
a profit well in excess of the sec- 
ond quarter of last year when 
net after all charges and taxes 
amounted to $3,298,317, or $1.70 a 
share on the 1,940,250 no-par 
shares then outstanding. 

As a result net profit for the 
six months ended June 30 is be- 
lieved to approximate that of the 
corresponding period of last year 
when net was $6,545,458, or $3.37 
a share. 


Change Dividend Date 

WAUKESHA, Wis. — Stockholders 
of the Waukesha Motor Co. have just 
been informed that by recent action 
of the board of directors, the regular 
dividend due July 1, 1936 will be paid 
Aug. 3, to stockholders of record 
July 15. This postponement is ex- 
pected to result in savings to the 
stockholders and, accordingly, an ex- 
tra dividend of five cents per share 
on the $5 par common stock will also 
be paid at that time. 

The provisions of the recently en- 
acted Federal Corporation Income 
Tax law affecting corporation earn- 
ings is given as the reason for the 
change in the dividend date. 


Gabriel Registration 
WASHINGTON. — The securities 
and Exchange Commission has issued 
an order refusing to permit the 
registration statement filed by Ga- 
briel Co. under the Securities Act of 
1933 to become effective until such 


time as it has been satisfactorily 
amended. The company’s registra- 
tion statement covered 102,000 shares 
Class A stock and 19,800 warrants 
to purchase Class A stock. 





14 AUTOMOTIVE DAILY NEWS, SATURDAY, JULY 4, 1936 


Wisconsin Supreme Court Decision Upholds Unions 


Gives Labor the Right 
To Picket Peacetully, 


MADISON, Wis.—The state su- 
preme court on June 29 in a 
four to three decision upheld the 
constitutionality of the Wisconsin 
labor code and gave labor unions 
the right to picket a non-union 
plant. The court’s decision up- 
held the judgment of Circuit 
Judge Daniel W. Sullivan, Mil- 
waukee, against the American 
Furniture Co., retail furniture | 
store, in favor of the unions of | 
the chauffeurs, teamsters and 
helpers. 

Action in the case was started 
Sept. 11, 1935, by the furniture 
company to enjoin Milwaukee 
unions from picketing its store. 
The company claimed no labor 
dispute was involved because its 
17 employes were not members of 
any unions and had voted not to 
join the local unions. 

Judge Sullivan refused to grant 
the company an injunction and 
the case was taken to the supreme 
court. 


The supreme court in its de- 
cision declared “it is our opinion 
that the language of the labor 
code is plain and unambiguous 
and does not exact as a pre- 
requisite to a labor dispute that 
there be a controversy between 
an employer and his employes. 


“We find it impossible to es- 





Farm Income Up 
To $2,638,000,000 
First Five Months 


WASHINGTON.—Farm income 
for May was the highest for the 
month since 1930. It brought the 
total for the first five months of 
this year to $2,638,000,000 com- 
pared with $2,488,000,000 in the 
corresponding period of 1935. 

These figures, reported this 
week by the Bureau of Agricul- 
tural Economics, include cash in- 
come from farm marketings and 
| government benefit payments. Of 
the total during the first five 
months, $2,533,000,000 was from 
marketings and the remainder 
from benefits, compared with $2,- 
232,000,000 from marketings from 
January through May, 1935. 

Cash income from marketings 
in May, the report shows, was 
$521,000,000 compared with $485,- 
000,000 in April, and with $483,- 
000,000 in May last year. In ad- 
dition, government benefit pay- 
ments in May totaled $51,000,000 
compared with $38,000,000 in April, 
a record of no traffic violations or | - and ith $36,000,000 in May, 1935. 


traffic accidents. Stress is put : : : es to! ° The increase in income from 
on the fact that the copies ee tae i ~ie ean | 118 Drunk Drivers marketings in the first five 
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passenger vehicle is designated as | 7 : marketings indicate, it is stated, 
or state law or ordinance. He that income during the next six 


driven a car at least 50,000 miles 
in the past 10 years. All drivers 
passing the inspection test will 
then drive to the convention over 
a route selected by the judges and 
participate in the two-day con- 
ference. 

The incentive for the driver will 
be a medal which will give him 
a life membership in the CIT 
Safety Foundation Safe Driver 
League, a medal to be conferred 
by the CIT Foundation and the 
American Automobile Assn. If he 
is not a member of the AAA he 
will receive a year’s free member- 
ship. In addition, the drivers will 
be the guests of the Waldorf- 
Astoria Hotel for three days and 
nights. 

To pass the inspection of the 
state officials, the applicant must 
have driven a private vehicle for 
at least 10 years and still be an 
active driver and have covered 
50,000 miles. He must also show 


CLEVELAND’S SAFETY DIRECTOR Eliot Ness accepts from 
H. W. Kramm, assistant manager of the Cleveland Oldsmobile zone 
office, the keys to 20 “Voice of Safety” cars brought to Cleveland to 
protect visitors to the Great Lakes Exposition. 


cape the conclusion that labor 
unions have standing as disput- 
ants, this in spite of the fact that 
(1) there is no dispute between 
the employer and his employes, 
(2) that no members of the union 
are employed by the employer in 
question, (3) that the only dis- 
pute relates to the unionization 
of the plant.” 

Under the court’s. decision, 
picketing by unions of a non- 
union plant was limited to picket- 


one not used for hire or trans-| : , 
|must also have his employer’s 


porting goods for hire. 


No one 


now driving for pay is eligible nor 
can any one who may have piled 


up mileage at any time 
in that manner 
“traffic accident” is 


past 
qualify. A 


10 years 


in the 


defined as being one which has 


resulted 
jury or 


in death, personal 
property damage. 


in- 
One 


violation of traffic rules is made 
the exception, that of a ticket for 


illegal parking. 





permission to make the trip and 
furnish suitable evidence that he 
and his companion are in good 
health and able to make the trip. 
He also assumes all responsibility 
for himself, his companion, the 
car and its accessories during the 
trip. 

Delegates will be allowed ex- 
penses on a mileage basis each 
way and routes will be arranged 


two weeks ended June 20 were 
175. Of these, 118 or 67.4 per cent 
were for driving an automobile 
while intoxicated or under influ- 
ence of intoxicating liquor. 

During same period there were 
189 suspensions pending further 
investigation. Of these cases 184 
will require proof of financial re- 
sponsibility before applications 
for new licenses will be con- 
sidered. 





months will exceed that of the 
corresponding months last year. 


Joins Auto Union 


DETROIT.—The amalgamation of 
the Automotive Industrial Workers 
Assn., with the United Automobile 
Workers of America was consum- 
mated Wednesday. The 26,000 mem- 
bers of the former independent , 
Union thereby became paying mem- 
bers of the American Federation of 
Labor Union. 





The applicant must have a carby the AAA. 


NEW PASSENGER CAR REGISTRATIONS 


and Metropolitan New York area which are compiled by Sherlock & Arnold 


GENERAL MOTORS GROUP 


ing of a peaceful nature and 
placards holding that the em- 
ployer is unfair to labor are for- 
bidden unless the full explanation 


of the controversy is explained. 
Figures supplied by R. L. Polk & Go. with exception of New Jersey. supplied by New Jersey Motor he 


CHRYSLER GROUP FORD GROUP 


Motorcade Puts 
The Safe Driver 
Under Spotlight 


DETROIT.—Following the an- 
nouncement of the program of the 
Cc. I. T. Safety Foundation for 


STATES 
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Connecticut 
the first National Safe Drivers’ 
Motorcade and conference in New 
York, Monday, Aug. 31, rules and 
conditions for applicants have 
just been released for selecting 
the outstanding drivers from each 
state. 


The motorcade will turn the 
spotlight of public approbation on 
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own car. On the application 
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WASHINGTON. — The Federal 
government purchased 1,078 pas- 
senger cars, valued at $637,400, 
and 2,042 trucks, valued at $1,- 
364,700, during the calendar year 
1935, according to an estimate of 
Federal purchases of motor ve- 
hicles just made by H. S. Welch, 
chief of the Automotive Trade 
Division of the U. S. Department 
of Commerce, 

These vehicles, it was stated, 
were purchased for delivery and 
use throughout the United States 
and in Puerto Rico. 

Rural resettlement was the 
first-ranking purchaser of motor 
vehicles among the Federal gov- 
ernment branches in 1935, sta- 
tistics recording purchased by 
that unit as 70 passenger cars, 
valued at $48,900 and 1,159 trucks, 
valued at $940,000. 

Customs Buys 598 Cars 

Customs Service, Treasury De- 
partment, is shown by the esti- 
mate to have purchased 598 pas- 
senger cars, valued at $358,800 
and three trucks, valued at $2,600, 
during the year. 

The Agricultural Department 
was a large purchaser of motor 
trucks during the year, statistics 
recording purchases totaling 820 
units, valued at $372,500. 

The Alcohol Tax unit of the 
Treasury Department is listed as 
having purchased 300 passenger 
cars, valued at $157,400, and no 
trucks during the year, while the 
Secret Service unit of the same 
department is credited with the 
purchase of 59 passenger cars, 
valued at $42,900. 

Works Progress Administration 
is shown to have purchased 26 
passenger cars, valued at $16,- 
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Government Big Buyer of Motor Equipment in 35 


Purchased 2,042 Trucks 
And 1,078 Cars Last Year 


599.14, and 23 trucks, valued at 


$17,227.76 in 1935. 
Various Branches Buy 

Purchases of motor. vehicles 
during the year by the Puerto 
Rico Reconstruction Administra- 
tion totaled 16 passenger cars 
valued at $7,400, and 19 trucks, 
valued at $18,100, according to 
Welch’s estimate. 

The remaining units of motor 
vehicles included in the estimate 
are credited to various branches 
of the government, except the 
Army and Navy, which are not 
included in the list. 


Foreign Trade Seen 
Economic Necessity 
BALTIMORE. — “Maintenance 
of world peace and the restora- 
tion of markets for surpluses of 
our farms and factories is defi- 
nitely tied up with a freer move- 
ment of international trade,” 
George E. Quisenberry, editor ot 
American Automobile and former 
director of the World Trade 
League, declared this afternoon 
at a luncheon-meeting of the 
Rotary Club of Baltimore in the 
Lord Baltimore Hotel 
Illustrating his address with a 
series of slides, which contrasted 
the advantages of liberalized for- 
eign trade with the disadvantages 
of economic nationalism, the 
speaker pointed out that “the pro- 


motion of a higher standard of | 


living and the fuller employment 
of American workers are _in- 
escapably linked with a normal 
interchange of goods between the 


United States and the rest of the | 


world.” 





THE ANNUAL Golf Tourna- 
ment of the Canadian section, So- 
ciety of Automotive Engineers, 
Toronto, held at the Royal York 
Golf Club, established a new high 
in attendance—225 members and 


guests sat down to dinner and 176 | 


teed off. The twosome is Bill Mc- 
Graw, Windsor, chief engineer of 
the Chrysler Corp. of Canada, 
Ltd., and vice-chairman of the 
Canadian section, SAE, and 
George Garner, Oshawa, chief en- 
gineer General Motors of Canada, 
Ltd., a past chairman. Those in 
the group of nine are, from left 
to right, Max Evans, Oshawa, 
chairman, assistant chief engineer 
of General Motors of Canada, 
Ltd.; J. L. Stewart, Toronto, gen- 
eral manager Canadian Automo- 
bile Chamber of Commerce; W. 
B. Hastings, Toronto, secretary 
and manager of tests and con- 


| tests, Canadian Automobile Assn.; 


W. E. McGraw, Windsor, vice- 
chairman, chief engineer of the 
Chrysler Corp. of Canada; W. W. 


ALL STATES FOR MAY, 1936- 1935 


HUD. GROUP 


STATES 


The seven states shown 


NASH GROUP 


LaFayette 


today comple 


AUBURN 


the compilation for May 


Totals 





Smith, South Bend, service man- 
ager of the Studebaker Corp.; Joe 
Chamberlin, New Toronto, Good- 


NON-AFFILIATED GROUP 


312063 


year Tire and Rubber Co. of Can- 
ada, Ltd.; George Garner, Oshawa, 
chief engineer General Motors of 
Canada, Ltd.; Mart Buckingham, 
Hamilton, general manager Wal- 
lace Barnes Co., Ltd., and Marcus 
L. Brown, treasurer of the section 
and chief engineer Seiberling 
Rubber Co. of Canada, Ltd. 
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FHA Financing 


DETROIT.—In order to elim- 
inate the difficulties that have 
arisen in connection with whole- 
salers’ sales of automotive shop 
equipment under the many dif- 
ferent time payment plans that 
have been offered since avail- 
ability of the FHA Plan was dis- 
continued last April, National 
Standard Parts Assn. has ap- 
proved a new plan and working 
arrangement operating through 
the Commerical Credit Co. of 
Baltimore. 

The new plan, which will oper- 
ate through 160 offices of the 
Commercial Credit Co., located in 
key cities throughout the coun- 
try, provides for $70 minimum 
sale, 10 per cent down payment, 
24 months’ loan period, minimum 
finance charge of $6, broad insur- 
ance, covering all forms of risk, 
a finance charge, including insur- 
ance, of approximately 6% per 
cent, and a limited liability for 
both jobber and manufacturer, 
which is gradually reduced to five 
per cent of the total amount of 
all deals being handled by the 
company under the plan. 

Another feature of the new ar- 
rangement which makes it par- 
ticularly desirable, is the provis- 
ion for payment of the _ full 
amount of the note to the jobber 
by the finance company and with- 
out the “hold-back” provision 
which has been a part of most 
of the finance plans that have 
been previously available’ to 
wholesalers for equipment sales. 
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If I were a cobbler 
I'd make tt my pride 
The best of all cobblers 


Ir may surprise you to learn that a cobbler’s 
shop runs daily at the Ford Rouge Plant in 
Dearborn—manned by workers proud of their 
trade. But the Ford Plant is full of surprises. 
Back of every one is a practical explanation. 

Hundreds of workers in the Rouge require 
special types of footwear. These the company 
furnishes. So a steady stream of worn-out foot- 
wear reaches the Rouge cobblers, and the busy 
tap-tap of their hammers joins the rhythm of 
10-ton presses and heavy rolling mills. 

It all makes sense because the cobbler’s 
shop is one part of the great drive that 
prevents waste in the Rouge. Lumber 


from incoming crates .1s sorted and 


M O T O 


SHOE SHOP ON THE ROUGE 


used for outgoing shipments. ... Waste paper, 
wood chips and cloth to the tiniest particle go 
to the Rouge Paper Mill. ... Files that lose 
their teeth are made into smaller ones with 
new teeth. ... Metal particles removed by 
grinding wheels and metal saws are reclaimed. 
... Blast furnace slag goes to the Rouge 
Cement Plant... . Nothing is lost—nothing 
is wasted. 

All this plays a part in making finer, better 
Ford cars. Pennies saved are pennies earned. 
Multiplied at the Rouge into millions, they 
help build the value that keeps millions of 

Fords on the road year after year giv- 


ing dependable, economical service. 
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